- 132 -

e  Mapkemunz
YK 339.138:338.24:004
JEL Classification: M31, L21, 033

I'PEGEHIKOBA O. B.}, JEHUCOBA T. B.2

PO3POBKA OPFAHI3AI_[II71HOV-EKOHOMI‘IHOFO MEXAHI3MY AJIANITALIT
MAPKETHUHI'OBUX CTPATEI'IX 10 YMOB IU®POBOI EKOHOMIKMU I YAC
BOE€HHOI'O CTAHY

DOI: https://doi.org/10.32620/cher.2026.2.15

ISSN 2221-8440

IHocmanosxa npobremu. CTpiMka nnuGpoOBi3allisi Ta BOEHHUH cTaH B YKpaiHi CIpHYMHWIN Oe3npere-
JNEHTHAHA THCK Ha MAPKETUHTOBI CHCTEMH MiIMPHEMCTB, 3MYIIEHNX (YHKIIOHYBaTH B YMOBaX IOTPiHHOL
HeBH3Ha4YeHOCTI. HaykoBa mpoOiema monsrae y BiICYTHOCTI CHCTEMHOTO MeXaHI3My aJamnTallii crparerii
JI0 IIMX BUKIIMKIB, I[0 BUMAara€ HOBMX THYYKUX MOJEJCH ynpaBmiHHI. Mema 0ocniodicenHss — po3podka op-
raHi3amiiHo-eKOHOMIYHOTO MEXaHi3My aJamnTallii MapKeTUHTOBUX CTPATErid MiANPUEMCTB IO YMOB Udpo-
BOI €KOHOMIKH Ta BOEHHOTO CTaHy. 00 'ekmom 0ocniodxceHHs € TPOIECH aganTallii MapKeTHHTOBUX CTpa-
TEril MIANPUEMCTB B yMOBaxX HecTabimbHOCTI. Memoou, euxopucmani 8 00CniOxHceHHi. TEOPETHIHE y3a-
raJIbHEHHS, MOPIBHSJILHUIA aHalli3, eTallHe MOJICIIIOBaHHS, KOHTEHT-aHali3 Ta Meto Delphi. /inomesa do-
cnidoicenns: eeKTUBHICTh aqamnTallii CTpaTerid MiABUIIYETHCS 3aBISKH BIPOBADKEHHIO HUKIIYHOTO Me-
XaHi3My, IHTETPOBAHOTO 3 CHCTEMOIO aJJANTHBHHUX 1 KIACHYHUX MOKA3HUKIB €PeKTUBHOCTI. Buxkiad ocHos-
Ho2o mamepiany. Y CTaTTi PO3pOOJICHO I’ SITHETAIIHY MOJCNIb OPraHi3aliiHO-eKOHOMIYHOTO MEXaHi3My
amanTanii MmapkeTuHroBux crpareriii (OEMAMC) nukiIiqHOro THITY: BiJl AiarHOCTUKU IH(poBoi 3pinocTi
(IILL3) mo Bubopy IT-iHCTpyMEHTIB Ta CTpaTeTiyHOTO KOHTPOO. LleHTpanbHUM eneMeHTOM MOJeTi € po3-
ranmyxena cucremMa KPI. Bona moOynoBana Ha TpbOX PiBHSIX (CTpaTerivyHOMY, TAKTHYHOMY, OIEpaIlifHOMY)
Ta KOHLENTYaJbHO PO3IIUpPEHa iHTETPATbHUMHE 1HAUKATOPaMHU: 1HJIEKCOM BO€HHOI pe3mibeHTHOCTI (MRI),
ingexcoM nuposoi aganraiii (DAI) Ta iHmekcoM cTabiIBPHOCTI MapKeTUHTY B yMoBax Biitan (WMSI), Ba-
TOBI KOS(ili€HTH SIKMX BU3HAUYCHO EKCIICPTHUM LUISIXOM. OpuciHanbHicms ma npakmuiHa 3Ha4umicms 0o-
caidoicennsi: Bepie po3podiieHo mukmiuny mojaeins OEMAMC i3 GyHKIEr0 caMOHABYaHHS CUCTEMHU Ta
OOTpyHTOBaHO IHHIEKCHY METOJIOJIOTIIO0 OIIHIOBAHHS CTIMKOCTI MapKEeTHHTY uepe3 crenu]iuHi MoKa3HUKH
(MRI, DAI, WMSI). Bucnosku ma nepcnekmugu nOOGI6UX OOCHIONCeHb: TOBEIEHO, 10 CTaOlIbHICTh
KOMIIAHIH 3aJIeKUTh BiJ| IBUIKOCTI JIKUTATI3AIlT Ta aJlallTUBHOCTI MapKeTUHTY. [lepcriekTrBH 1MOB’ si3aH1
3 KUIBKICHOIO Bepuikarrieto 3anpornoHoBanux KPI-opieHTupis y ramy3eBoMy po3pisi.

Kutovogi ciioBa:

ajanraiis MapkeTuHrosux crparerii, OEMAMC, mudposa tpaHchopmariis, Boennuii crad, KPI-
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DEVELOPMENT OF THE ORGANIZATIONAL AND ECONOMIC MECHANISM FOR
ADAPTING MARKETING STRATEGIES TO THE CONDITIONS OF THE DIGITAL
ECONOMY AND MARTIAL LAW

Formulation of the problem. Rapid digitalization and martial law in Ukraine have caused unprece-
dented pressure on the marketing systems of enterprises forced to function under conditions of triple uncer-
tainty. The scientific problem lies in the absence of a systemic mechanism for adapting strategies to these
challenges, which requires new flexible management models. The purpose of the research is to develop an
organizational and economic mechanism for adapting enterprise marketing strategies to the conditions of
the digital economy and martial law. The object of the research is the processes of adapting enterprise mar-
keting strategies in conditions of instability. The methods of the research: theoretical generalization, com-
parative analysis, step-by-step modeling, content analysis, and the Delphi method. The hypothesis of the
research: the effectiveness of strategic adaptation increases due to the implementation of a cyclical mecha-
nism integrated with a system of adaptive and classical performance indicators. The statement of basic ma-
terials. The article develops a five-stage model of the organizational and economic mechanism for adapting
marketing strategies (OEMAMS) of a cyclical type: from diagnosing digital maturity (11'TSZ) to selecting
IT tools and strategic control. The central element of the model is an extensive KPI system. It is built on
three levels (strategic, tactical, operational) and conceptually expanded with unique integral indicators: the
Military Resilience Index (MRI), the Digital Adaptation Index (DAI), and the War Marketing Stability In-
dex (WMSI), the weight coefficients of which are determined by expert methods. The originality and prac-
tical significance of the research: for the first time, a cyclical OEMAMS model with a system self-learning
function has been developed, and an index methodology for assessing marketing stability through specific
indicators (MRI, DAI, WMSI) has been substantiated. Conclusions and perspectives of further research: it
is proven that the stability of companies depends on the speed of digitalization and marketing adaptability.

Prospects are related to the quantitative verification of the proposed KPI targets in the sectoral context.

Keywords:

adaptation of marketing strategies, OEMAMS, digital transformation, martial law, KPI monitoring,
Military Resilience Index, Digital Adaptation Index, War Marketing Stability Index.

IMocranoBka npobaemu. [1o6anpHa 11H-
¢dpoBizallisi CEKOHOMIKM Ta IOBHOMAcHITaOHA
30poitHa arpecist mpoTH YKpaiHu 3yMOBWIH 0€3-
MPELEJCHTHUH THCK HAa MApKETUHTOBI CHCTEMHU
BITYM3HAHUX HIANPUEMCTB. 3MiHA CIOXXHUBYOI
MIOBE/IIHKH, MOPYIIEHHS JIOTICTUYHHX JIAHIIIOTIB,
nedinuT (iHaHCOBUX pecypciB Ta HEOOXITHICTH
OTEPaTHBHOTO TEPEHAJAMTYBAHHS  IIJTHOBHX
PHUHKIB BUMAararoTh MPUHIMIIOBO HOBUX ITiJIXO/IiB
JI0 CTPATETIYHOTO MAPKETHHTOBOTO IJIAHYBAaHHSI.
[udpoBa TpaHcopmarlisi KapIuHAILHO 3MiHIOE
NpaBuWiIa IPU HA PUHKY, CTBOPIOIOYM HOBI MOX-
JIUBOCTI AJIA TIEpCOHANi3alii, apToMaTu3allii Ta
aHAMTUKH. Y IIUX yMOBaX KJIACH4YHI MapKeTHH-
roBi crTparterii, moOyJOBaHI Ha NPUIYIICHH]
BIJTHOCHO1 CTAO1IFHOCTI PUHKOBOTO CEPEIOBUINA,
BUSIBIISIIOTECSA Hee(eKTHMBHUMH a00 HaBITh He-
MPUIATHUMH.

Ocob6mmBO TOCTpO TpoOiemMa ajanTarii
MocTa€e sl YKPaiHCBKUX MiIMPUEMCTB, SIKi
3MylIeH] (DYHKIIOHYBaTH B yMOBax MOTPIHHOT
HEBHU3HAYEHOCTI: BOEHHOI (MOB’s3aHO01 3 Oe3re-
KOBUMHU PHU3UMKaMHM), €KOHOMIYHOI (perecis, iH-
(iastis,, TOPYIISHHS JIOTICTUKH) Ta TeXHOJIOT14-
HO1 (cTpimMKi 3MiHU 1TM(POBUX TUTAT(HOPM 1 anro-
pUTMIB).

Kimro4oBUM 4YMHHHMKOM, IO YMOJKJIHUBIIIOE

MIPOIOBKEHHS NISTIBHOCTI B yMOBaX KpH3H, CTa-
I0Th ITU(PPOBI TEXHOJIOTI, SKi MEPETBOPIOIOTHCS
Ha OCHOBHHMI I1HCTPYMEHT BIDKMBaHHA. Jlo-
CIIJDKEHHSI TATBEP/UKYIOTh, 1[0 aKTUBHE BHKO-
pHUCTaHHS IHCTPYMEHTIB IHTEpHET-MapKETHHTY,
comiampHuX Mepexxk, CRM-cuctem ta 4ar-60TiB
JI03BOJISIE TIJIPUEMCTBAM He Jume 30epiratu
KIIIEHTCBKY 0a3y, a I HapoIllyBaTH €KOHOMIYHi
MOKa3HUKH. 32 JAaHWMU TaTy3eBUX 3BITiB, 00CST
OHJIAWH-TOpriBII B YKpaiHi 3pic OUIbII HK Ha
30% mpotsrom 2022 — 2025 pokiB, IO CBITYUTH
npo ¢yHIaMEHTallbHy TpaHc(popmalio Cro-
JKMBUYHUX TpakTuk [1].

TakuMm yrHOM, HayKoOBa mpoOiemMa MOJIs-
ra€ y BIJICYTHOCTI CHUCTEMHOTO OpraHi3aIiiHO-
€KOHOMIYHOTO MeXaHi3My, SKuid O6u 3abe3meuy-
BaB aJamnTaiil0 MapKEeTHHTOBUX CTpaTerid o
OJTHOYACHOTO BIUTUBY HH(POBOI TpaHCopmarii
Ta BoeHHOI HectabinmpHOCTI. Ile cTBOproe cyme-
PEYHICTh MI)K HEOOXIJHICTIO JIOBIOCTPOKOBOTO
CTpATEriYHOrO IJIAHYBaHHS Ta BHUMOTOIO MHT-
TEBOI peakiii Ha 3MiHH, L0 aKTyaJli3ye MoTpedy
B pO3poOLIl THYYKHX, PE3WIBEHTHUX MOJENeH
MapKETHHTOBOTO yIpaBIliHHS, 3IaTHUX
MOETHYBATH TEXHOJIOTIYHY JIOCKOHAJICTh 13
COLIIAIbHOIO BiJMOBIJAIBHICTIO Ta ETUYHICTIO
KOMYHIKaIii.
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AHaJIi3  OCTaHHIX JOCJHiIXKeHb Ta
nyoaikagid.  OcTaHHIMM ~ pOKaMH  CIIO-
CTEpIra€TbCs 3HAYHE 3POCTAHHS JIOCIIIHUIBKO-
ro iHTepecy 10 npolieM ajanTaii MapKeTHHIO-
BUX CTpaTerid, npore 3apyOiKHI JOCTIIHUKH,
taki sk I1. Kornep, X. Kapramxkas, 1. CeriaBan
[2], I1. K. Bepxod Ta cmiBaBropu [3], . Yaddi,
®. Enmic-Yensik [4] 1 . k. Tic [5], mepeBaxk-
HO aHATI3YIOTHh IMQPPOBI3AIMII0 MapKETHHTY B
yMOBax CTaOUTLHOTO PHUHKOBOTO CEpEeOBHIIA.
VYKpaiHChKi K BUCHI PO3MIANAIOTH I1i TIMTAHHS B
KOHTEKCTI CHCTEMHOI HeCTaOlJbHOCTI, IO 103-
BOJISIE BUOKPEMUTH KUTbKa KJIIOUOBUX HAIMpPSMiB
HAYKOBHX JOCHIJKEHb.

[epmmii HanpsiM — JOCHIPKEHHS LUQPO-
BOi TpaHcdopmarii mapkerunry. [. OmiiiHuk [6]
aHaimizye iHrerpamito III-iHCTpyMeHTIB y Map-
KETUHIOBY CTPATEril0, HAroJONIyIOYH Ha Mepco-
Hami3amii  KOMYHIKaIlii Ta  aBTOMaTHu3allii
aHATITHYHKX TIporieciB. A. Mopo3 [7] po3pobiisie
METOJIOJIOTIYHI OCHOBH (hOpMyBaHHS IHU(POBHX
MapKETUHIOBUX CTpaTerii B yMoOBaxX HEBU3HA-
YEHOCTI, IPONOHYIOUM MPUHIUIHU THYYKOCTI,
aJaNTUBHOCTI Ta CIEHAPHOTO IJIAaHYBAaHHS.
O. bouko, [. lemuak ta 1. Bepxonsik [8] no-
CJIIJDKYIOTh TEHIEHIT PUHKY IIM(PPOBOro Mapke-
TUHTY B YMOBaX BOEHHOTO CTaHy, (iKCyrOUH ma-
panokcanbHe 3poctanHs digital-cerMeHTa Ha T
3arajibHOTO €KOHOMIYHOTO crnany.
H. Ky3pmunuyk Tta I'. Ilucapescbka [9] mporo-
HYIOTh OpraHi3allifHO-CKOHOMIYHHIA MEeXaHi3M
ajanTanii MapKeTMHIOBUX cTpateriii y mudpo-
BOMY CEpENOBMIIi, IO MHOEAHYE IUPPOBI 1H-
CTPYMEHTH, PO3BHTOK JIOJCHKOTO KamiTaay Ta
MPOAKTHUBHE yIPaBIiHHS.

Jpyruii HarpsiM — BOEHHA TpaHchopMaris
mapkeTury. M. baropka, H. FOpuenko [10], a
takoxkx O. Menpauk 1 K. Jomommneka [11]
aHATI3YIOTh TpaHC(OpMAIIi0 UPPOBUX IHCTPY-
MEHTIB y BOE€HHHMH 4Yac, BHU3HAauyalo4M Haiedek-
TuBHIII KaHanu (SMM, tapreroBaHa pekiama,
mapketmuielicu, CRM, gar-6otn). B. 3emiu [12]
MPOTIOHYE aMAaNTHUBHY MOJETh ayIuTy MapKe-
THUHTOBOI CTparTerii, 110 BPaXxOBY€ PU3HKH, IH(]-
poBYy TpaHc(OpMaIif0 Ta TOBEIIHKOBI 3MiHH
cnoxkuBauiB. O.Cemenma [13] mocmimkye
TpaHcopMallilo MOBEAIHKH CII0XHBAyiB, BHUSB-
JISFOYM 3MILIEHHS MPIOPUTETIB A0 0a30BUX IMO-
TpeO, 3pOCTaHHS EMOIIHHOT YYTIWBOCTI Ta aK-
TUBHY NIATPUMKY HAI[lOHAJbHUX BHPOOHHUKIB.
M. Lokormusic [14] po3pobiisie ananTuBHUN Me-
XaHI3M CTpPATEeTiYHOTO YIPABIIHHS, BHOKPEM-
JIOI0YU IT'SITh TPyN (PaKTOpiB PE3UITLEHTHOCTI
T ITPUEMCTB.

Tperiit HaTIPSIM - TEOPETUKO-
METOJIOJIOTIYHI 3acajy aJallTUBHOTO MapKETHH-
ry. Jl.Illocrakx Ta  cmiBaBTOpHU [15],
T. Kopaieako [16] DOCHiTKyHOTh OCOOIHBOCTI
(hopMyBaHHS MapKETHHIOBOI CTpaTerii B yMOBax
ungpoBoi TpaHcopmallii Ta BOEHHOTO Hacy.
H. MaweBa Tta JI. JIytaii [17] po3kpuBaoTh
CYTHICTb CTPATETIYHOTO MaPKETHUHTY B KPH30BHX
YMOBax, HaroJIONIylOYl Ha HEOOXiTHOCTI CTBO-
pEeHHS TYMaHHOI, IUPOI Ta BiINOBIIAILHOI KO-
myHikatii. C. 3amyna [18] mporoHye iHTerpaib-
HUW MiOXiJ A0 OI[iHIOBaHHS PE3yJIbTATHBHOCTI
MapKETHUHIOBUX CTpAaTeriii OpeHIiB, MOEIHYIOUN
KOMYHIKaIiiiHi, OpeHIUHIOBi, KOMEpIiiHI Ta
a/lalTUBHI KpUTEpii.

HesBaxatoun Ha 3HaYHUN HAYKOBHM J0-
pPOOOK, 3aJIMIIAETHCS HU3KA HEBHUPIIIEHUX IH-
TaHb, TIOB’3aHUX 3 BIJICYTHICTIO IHTETPOBAHOTO
OpraHi3aIiifHo-eKOHOMIYHOTO MEXaHi3My Ta He-
JOCTaTHIM  METOJOJIOTIYHMM  3a0e3MeUeHHAM
OIIIHIOBaHHS €(PEKTUBHOCTI CTpaTeTiii Ha OCHOBI
cucreMu agantuBHux KPI.

MeTo10 €TaTTi € HAyKOBE OOIPYHTYBaHHS
Ta po3poOKa OpraHi3amiifHO-€KOHOMIYHOTO Me-
XaHI3My aJanTtaunii MapKeTUHIOBHUX CTpaTerii
HiANPUEMCTB J0 YMOB LM(POBOI €KOHOMIKU Ta
BOEHHOTO CTaHy, IO Tependayae OILiHIOBAHHS
iXHBOT TM(POBOI 3pLIOCTI, 3aTyYCHHS CTEUK-
XOJIIepiB, BHOIp peIeBAaHTHOTO IU(GPOBOTO iH-
CTpYMEHTapilo Ta BrpoBapkeHHs cuctemu KPI-
MOHITOPHHTY.

Buki1ax oOCHOBHOro Marepiaay Joc-
JipxkenHs. lludposa Ttpanchopmamis Mapke-
TUHTY € 0araTOpiBHEBUM MPOLIECOM, L0 OXO-
IUTIOE 3MIHY HE JIMIIE TEXHOJIOTIYHOro Oasucy,
ajle ¥ opraHizauiifHOI KyJIbTYpH, KIII€HTOICH-
TPUYHOTO MUCIICHHS Ta ONEpaliiHuX MOJeINei.
VY konuenuii «Mapxketunry 5.0» II. Kotnep ta
criBaBTOpY [2] BU3HAYAIOTh IT'SATh KIIOYOBHX
KOMIIOHEHTIB: MAapKETHHI Ha OCHOBI JIaHHX
(data-driven marketing), mporHOCTUYHUIT MapKe-
tuHr (predictive marketing), KOHTEKCTyaabHUN
MapkeTuHr (contextual marketing), po3mmpennii
MapkeTuHr (augmented marketing) Ta rHyYKHi
MmapketuHr (agile marketing). Yci n’ate Komrio-
HEHTIB PEaJi3yIOThCS Yepe3 CydacHHi mudpo-
BUI 1HCTPYMEHTapiid, M0 POOUTH TEXHOJOTIYHY
TOTOBHICTh HIANPUEMCTBA OOOB’S3KOBOIO YMO-
BOIO MOTr0 KOHKYPEHTOCIIPOMOKHOCTI.

I1. Bepxod Ta cmiBaBTOpH [3] BHOKpEM-
JIOI0TH TpU PpiBHI 1U(dpoBOi TpaHchopmarii
6i3Hecy: onudpysanus (digitization) — neperBo-
pEHHS aHAJNOTOBMX JaHWX Ha mHdpoBi; mHd-
posizamtisi  (digitalization) — 3wmiHa Oi3Hec-
MpOIECiB Ha OCHOBI IH(POBHX TEXHOJOTIH;



mudposa Tpanchopmaris (digital transformation)
— ¢yHnaMmeHTaibHa 3MiHa Oi3Hec-monenmi. [lns
MapKETHHTOBUX IIJICH BU3HAYAIBHUM € MepeXia
BiJl IPYTrOro 10 OCHOBHOT'O, TPETHOT'O PiBHS, IO
nepeadavae He MPOCTO aBTOMATH3AIlIO ICHYIO-
YUX TPOLECIB, a TIOBHE IEPEOCMHCIICHHS
[IHHICHOT MTPOTTO3UIIiT i AMPUEMCTBA.
KirouoBUM 1HCTpYMEHTOM LBOTO THEPEXO-
ny € CRM-cucremMn (CUCTeMH YIIpaBIJIiHHS
BIIHOCHHAMH 3 KJII€HTaMH), M0 BHUCTYIAIOTh
€IMHUM IIGHTPOM HAKOIMYCHHS Ta OOpOOKH
KmeHTchbkuX nmanux. Jlocmimkenns Salesforce
[19] cBigumTh, IO MiAIPUEMCTBA 3 BIPOBAJIKE-
HumMu CRM-cucteMamu AeMOHCTPYIOTh Ha 27%

BUIIMI TMOKAa3HUK yTPUMaHHs KII€HTIB Ta Ha 34%

Oinb1Ty €(heKTUBHICTh MAPKETHHIOBHX KaMIIaH1i
MOPIBHIHO 3 KOMITAHIsIMH 0€3 TaKUX CHUCTEM.
YMOBH  BOEHHOTO CTaHy (OpMyIOThH
YHIKQJIbHY CHCTEMY OOMEXEHb Ta MOXKIIMBOCTEH
JUIS MapKETUHTOBOI [isUIbHOCTI MIANPUEMCTB.
J10 OCHOBHHMX 0OMEKEHb HaJIe)KaTh: CKOPOUYCHHS
IUIATOCIIPOMOXKHOTO TIOMUTY, MaciiTabHe Tie-
peMIllleHHs IUIbOBUX AayAWUTOpiH, pyiHHyBaHHA
¢i3ugHO1 1HpacTpykTypu 30yTy, OOpHBAaHHS
JIQHITIOT1B TTOCTaYaHHs Ta BUCOKA BOJIATHUIIbHICTD
BaJIOTHOrO Kypcy. BogHouac gpopmyroTbes HOBI
MOJKJIUBOCTI: TpUCKOpeHa mudy3is mudpoBux
KaHaJIIB KOMYHIKaIlii, 3pOCTaHHs JOBIpH 110 BIT-
YM3HSAHUX OpEHIIB, TOsSBa HOBUX JIEPIKABHHUX
nporpaM MiATPUMKH Oi3HECy, a TaKOXK PECTPYK-

Typu3aiis pUHKIB IICIS BUXOAY 1HO3EMHHX
IpaBLiB.

AHai3 cTaHy MapKeTHHIOBOI JisIbHOCTI
yKpaiHCbkux mianpuemctB y 2022 — 2025 pokax
3a JaHUMH YKpaiHcekoi Acomianii MapkeTunry
[20] 3acBimumB, mo 68% KOMmaHi mepe-
OpIEHTYBaJM MapKETHHIOBI OIOJDKETH 3 Tpa-
TUIiHEMX  Memia Ha 1mdpoBi kanHamm, 47%
BripoBaauian abo onosuwian CRM-cucremu, 39%
Mepelnu Ha XMapHy iHGpacTpykTypy. BomHo-
gac 81% pecroHIeHTIB 3a3HAYHIN HETOTOBHICTh
HasBHUX MapKETHMHTOBUX CTpaTerii J0 yMOB
TPUBAJIOTO BOEHHOTO KOH(ITIKTY.

Konnenmis «Crisis Marketing» [21] omu-
cye crenudiky MapKeTHHIOBHUX i y KPU30BUX
CUTyalisx uepe3 TpH (azu: JOKPU30BY MIiAT0-
TOBKY, aKTHBHE YIIPaBIiHHA KPH30I0 Ta IOCT-
KpU30BE BITHOBJECHHSA. B ymoBax TpuBamoro
30poiiHOTO KOHQIIKTY 11 (ha3u MaroTh HEJiHiH-
HUH, IUKIYHUN XapakTep, 10 BUMarae po3poo-
KM IPUHIMIIOBO HOBUX a/IalITHBHUX MEXaHI3MiB.

Ha ocHoBi mpoBeneHoro aHaiizy Jitepa-
TYPHHUX JKEpesa aBTOpaMH pPO3pOOJIEHO MOKPO-
KOBY MOJIENIb OpraHi3aliifHO-eKOHOMIYHOTO Me-
XaHI3My ajanTtanii MapKeTHHIOBHUX CTpaTerii
(OEMAMC) no ymMOB 1U(ppoBOi €KOHOMIKH Ta
BOEHHOTO CTaHy. 3a3HaYCHHUH MEXaHi3M € iHTe-
TPOBAHOIO IT'SITHETAITHOI MOZEIUTI0 IUKITIYHOTO
TUMy (PUCYHOK 1).

LiardocTuka undpoeoi

3pinocrTi

OuiHka noTo4Hoi uudposoi
rOTOBHOCTI

KPI-MoHiTOpHHT

BiactexeHHsa Ta aHanis
KNHOYOBUX NOKa3HUKIB
edekTuBHOCTI

Peanizauisa aAanTusnuK

cTparerin

BnpoBageHHa cTpaTerii,
LLLO pearytoTb Ha 3MiHu

N
%opmyaauuﬂ uudposoro

KaprorpadyeaHus
cTeikxonpgepis

Bu3HayeHHa Ta aHanis
3auikaBneHnx CTOpiH

iHCTpyMeHTapiio

Po3pobka Ta BNpoBagXeHHA
UMdPOBUX IHCTPYMEHTIB

Pucynok 1 — Mopens oprasizaniifHO-eKOHOMIYHOTO MEXaHi3My aJanTallii MapKeTHHIOBUX CTpaTeTii
(OEMAMC) o ymoB 111(ppOBOT €EKOHOMIKH Ta BOEHHOTO CTaHy
Jlxeperno: po3po0IeHO aBTOpaMu
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Taky cTpyKTypy cOpPMOBAHO MUIIXOM iH-
Terparlii MoJIoKeHb KOHIEMIii mudpoBoi TpaHC-
dopmamii  6isnecy (Digital Transformation
Framework), uukity aHTHKpHU30BOTO yIpaBIliHHS
(Crisis Management Cycle), Teopii creikxoi-
nepiB (Stakeholder Theory) Ta cydyacHux cucrem
CTpPATEriYHOT0 MapKETHHIOBOTO MEHE/KMEHTY.

Ha BigmiHy Bin JiHIHHUX MOJIEIEH TpaHC-
dopmarnii, OEMAMC mnependayae mMOCTIHHUN
3BOPOTHHUH 3B 30K MiX €TariaMy Ta ONepaTHBHE
KopuryBaHHs  crpaterii  Ha ocHoBi KPI-
MOHITOPHHTY. MexaHi3M IPYHTY€TbCS Ha TPHOX
KIIIOYOBUX TMPHUHIMIAX: aJalTUBHOCTI — 31aT-
HOCTI  ONEPAaTUBHO pearyBaTd Ha  3MiHHU
30BHIIIHBOIO  CEPeAOBUINA), LUPPOLEHTPUY-
HOCTI — Opi€HTAIlli HA BUKOPUCTAaHHs LUPPOBUX
TEXHOJIOTIH SIK OCHOBHOTO IHCTPYMEHTapilo pe-
ami3ariii cTpaTerii; CTeHKX0J1ep-OpiEHTOBAHOCTI
— BpaxyBaHHI IHTEPECIB YCIX TPYI 3aIliKaBICHUX
CTOpIH.

Eran 1. JliarHoctuka 1mudpoBoi 3piiocTi
nianpuemcTBa. Ha nepmiomy eramni npoBogUThCS
KOMIUIEKCHE OLIHIOBAaHHS IOTOYHOIO CTaHy
IU(pPOBUX KOMIETEHII} opraHizarii 3a micTbMa
BuUMipaMu: I1HdpoBa 1HPPACTPYKTYpa, pIBEHb

BrpoBakeHHss CRM/ERP-cucrtem, anamiTudHi
MOXKJIUBOCTI, PO3BHHEHICTh IU(PPOBUX KaHAJIB
30yTy, KiOepcTiiikicTh Ta UupoBa KyJIbTypa
nepconany. KoxeH BuMip OIIHIOETbCS 32
I’ ATHOANBHOIO TITKaIOor. [HTerpadbHUN 1HIEKC
uugposoi 3punocti (IIL3) pospaxoByerbes sk
cepeHbO3BaXkeHa orfinka (1):

6
M3 =) W -s;, ®
i=1
ne W — Bara i-To BUMIpY (BM3HAYa€ThCS
€KCTIEPTHO 3aJIC)KHO BiJl TATY31);
Sj — GanbHa OLiHKa i-TO BUMIDY.

3a 3nauennsaM [IL[3 mianmpuemcTBa BigHO-
CATh 1O TPHOX Ipym: 1 —2 OGamu — «uudpoBuit
HOBa4oOK», 3 0anu — «UuppoBUH MOCIITOBHUKY,
4 — 5 6aniB — «u(poBHUit JT1IEP».

Martpuris oniHOBaHHS IU(POBOI 3PiIOCTI
(Tabmums 1)  1mo3BOJIIE  TIANPUEMCTBY — CaMo-
CTIHHO BUW3HAYMTH TIOTOYHUH piBeHb [HUD-
poBi3allii Ta HAMITHTH TPIOPUTETHI HANPSIMH
MOJAJIBIIIOTO PO3BHUTKY.

Tabmug 1 — MaTpunis omiHOBaHHS IU(POBOT 3PLIOCTI MiAMTPHEMCTBA

Bumip mudposoi Piens 1 — 2 PiBens 3 PiBenr 4 — 5
3pijocTi (movyaTkoBHiA) (cepenHiii) (migep)
[udposa JlokanbHi cepBepy, 6a3oBa [T- | HactkoBa xmapHa iHTe- | [loBHa XMapHa ekocH-
iHbpacTpyKTypa iHbpacTpyKTYypa rparist cTemMa
CRM/ERP- BincyTHi abo i30mp0BaH1 BrnposamxkeHi, He iHTe- Iarerposani,
CHCTEMH piteHHs rpoBaHi Al-driven
. . Bl-gam6opan Tp egHKTHBHa
Amnaritika naaux | 3Bitu Excel Bpyuny AHAIITUKA PEAIBHOTO

(Tableau/Power BI)
Jacy

Ludposi kananu BincyTHi a6o MiHIManbHA

OwmHikaHallbHA TIaT-

BeOcaiiT + comianbHi N
(dhopMa + MapKeTIUICH-

pa nepcoHany

HaBHY0K

OKpeMi eHTY3iacTH

30yTY MIPUCYTHICTH Mepexi on
. . . . Kopmoparusauii daiip- Zero-Trust apXiTeKTy-
Kibepcriiikic ba3osi a 1pyc
PCTIHKICTR Bl arThBipycH BoJI + VPN-noctyn pa, SIEM
Hudposa kynbry- | Husbkwuii piBeHb IHGPOBUX ba3oBe HaBuaHHS, Hudposuii maitaacer

Ha BCIX PIBHIX

Jlxepeno: po3po0bIeHo aBTOpaMu

Eran 2. KaprorpadyBanas ta 3amydeHHs
crelikxonnepiB. Ha mpomy erami Qopmyerbes
CTEHKXONIepchka  Kapra, [0  OXOIUTIOE
BHyTpimHiX yyacHukiB (CEO, CMO, CTO, one-
paliiiHi MeHepKepu, nepcoHan GpoHT-odicy) Ta
30BHINIHIX (KJTI€HTH, TOCTAYaJIbHUKH, JHUC-
TpUO’I0TOpU, 1HBECTOPH, JEp’KaBHI OpraHH,
Mefia). 3amydeHHs CTEWKXOJJEepiB B yMOBax
BOEHHOTO CTaHy HaOyBa€e 0COOTMBOTO 3HAYCHHS
gepe3 HeoOXiTHICTh ONepaTUBHOI KOOPMHAIIT B

yMOBaX BUCOKOI iH(pOpMAaIiiiHOT HEBU3HAYEHOCTI.
s KOXKHOT TpyTH CTEHKXOJIIepiB BUBHAYAETHCS
peNeBaHTHUH KaHaJd KOMYHIKallii, YacToTa
B3aeMOAIl Ta Qopma 3aqydyeHHS [0 NpOLECY
aganrtauii. KpuTHYHO BaXJIUMBOIO € CHH-
xponizaiis ~ CRM-cucremun 3 KaHaJIaMu
30BHIIIHIX KomyHikamiil (E-mail, mecenmxkepu,
colLialibHI Mepexi), 1o 3ade3neuye GopmMyBaHHs
LTICHOTO («360-TpamycHOTO») npodisro
KIIIEHTCHKOT B3a€MO/II1.



Etan 3. ®opmyBanHsS 1muppoBOTO MapKe-
TUHTOBOTO 1HCTpyMeHTapito. Ha 1mpomy ertami
BUOIp UPPOBUX THCTPYMEHTIB 31HCHIOETHCS 3a
MaTpULE0 «IH(poBa 3piLTICTh — MNPIOPUTETHA
GyHKIIS» 3 ypaxyBaHHSIM TpPbOX KPHUTEPIiB:
BIIMOBIAHOCTI  piBHIO  1UpPOBOI  3pLIOCTI
MiIIPUEMCTBA; KPUTHYHOCTI IS OTIepaIliiHOTO
(YHKITIOHYBaHHS B yMOBax KPHU3H; CITiBBIIHO-
IICHHS I[IHU Ta (YHKIIIOHATBHOCTI (110 € 0c00-
JUBO AaKTyaJlbHUM 3a OOMEXKECHHX OIOKETIB
BOEHHOTO Yacy). J{s mianmpueMCcTB MOYaTKOBOTO
piBHSL NPIOPUTETOM € BIPOBAKEHHS 0a30BUX
CRM-pimensp (KeyCRM, HubSpot Starter) ta
xmapHoi iH}pacTpyktypu (Google Workspace,
Microsoft 365). IliampuemMcTBa cepenHbOTO piB-
Hs (okycyroTbes Ha iHTerpanii CRM-cucremu 3

ERP Ta BITPOBAJKCHHI Bl-anamituku.
HaTtomicTh piBeHb «Iiziep» mnepeadavae Gpokycy-
BaHHS HAa TPCOUKTUBHIA  aHamiThmi, Al-

MepcoHai3alii Ta OMHIKaHAIBHUX IIaTGopmax

B3a€MOJIII.

Oco011BY poJib B yMOBaX BOEHHOTO CTaHY
BIJIITpalOTh XMapHI CEpBICH, IO 3a0e3MeuyrTh
reorpadiuHy He3aJeXKHICTh Oi3Hec-omepariii Ta
BUCOKHUI piBeHb 3aXUCTy AaHux. [lepeneceHHs
MapKeTHUHIOBOI 1H(PACTPYKTYpH IO XMapHOTO
CEpelIOBHINA JTA€ 3MOTY 30€perTH OIepariiHy
Oe3nepepBHICTh HaBITh y pa3i (Hi3MUHOTO IOIII-
KO/DKCHHS OGQICHUX TMPHUMIIIEHb, TPUBAIUX
BIJIKJTFOYCHD E€JICKTPOCHEPTii YM BUMYIICHOTO
MEpeMIIeHHs] TepCOHATy. 3BEACHY MAaTpPHUIO
po3noainy nuppoBUX THCTPYMEHTIB MpeCTaB-
JeHO B Tabmuui 2.

Bubip koHkpeTHHX UHDPOBHUX IHCTPY-
MEHTIB € KPUTHYHO BAXKJIMBUM PILICHHAM, 10
BU3HAa4Ya€ e(EKTUBHICTb YChOTO MEXaHi3My
ajanTamii. 3ampoNoOHOBaHA aBTOPAMH MAaTpPHUILL
CTPYKTYpy€ IHCTPYMEHTH 3a KaTeropisiMu Ta
PiBHEM MPIOPUTETHOCTI BIPOBAPKCHHS 3aJICKHO
BiJl yMOB Kpu3H (TaOuiis 2).

Tabmuig 2 — MaTputisg BUOOpY UG POBUX MAPKETUHTOBUX IHCTPYMEHTIB 32 KaTErOpisIMH Ta PiBHEM
HPIOPUTETHOCTI BIPOBADKEHHS B YMOBaX KpU3U

- 137 -

ISSN 2221-8440

. [piopurer Brpo- | bazoBuii crek amns
. DyHKLIOHATbHE
Kareropis IacTpymenTn BaJ[KECHHS MCb
NpU3HAYCHHS )
(xpm3oBi ymosn) | (low-cost / free)
YnpaBiiHHS KTi€HTaMHU, Bitrix24 Free (no
Salesforce, BOpPOHKa MPOJIXiB, aBTO- 12 xopucTyBadyiB)
CRM-cuctemu | HubSpot, Bitrix24, P oA ’ Kputuanuit b prety '
Pipedrive MaTH3aIlisl MapKEeTHHTY HubSpot CRM
Free
. AWS, Microsoft MacrrraboBaHicThb, Ge3re- Google Drive /
XMapHi o . .
cepBicH Azure, Google peOiliHicTh, pe3epBHE Kputnunuit Dropbox (6e3-
P Cloud, Hetzner KOIIiFOBaHHS KOIIITOBHI Tapubm)
Cloudflare, 3axuct ganux, DD0S-
KiGepGesnexa CroyvdStnke, Bifciu, Zero-Trust moctym Kpurynuii Cloudflare Free
Fortinet, 1Password Plan
Teams
MapkeTuHroBa Google Analytl_cs AHEI.J]I?, MOBE/IIHKH, aTpH- } Google Analytics
. 4, Power BI, Mix- | Oymisi, nporHo3yBaHHs Bucokuit
aHaJIITHKA panel 4 (O€3KOIITOBHO)
SAP, Microsoft Onepariiiine njaHnyBaHHS, Binxpuri/nerki
ERP-cucremu | Dynamics 365, 1C | ¢inaHcH, TaHIFOrH TIOCTa- Bucoxkwuii ERP (Odoo Com-
ERP YaHHS munity)

.| Mailchimp, Email-mapkerunr, Tpu- SendPulse (6e3-
ABTOMaTH3arisa . . . . o
MADKCTHHL ActiveCampaign, TepHI JIAHLIOTH, TIEPCo- Cepenniit KOILTOBHUH Tapud

P Y SendPulse HaJTi3aris 10 500 KOHTaKTIB)

Bincrexennss CAC, CLV,

IaTerpanbHi Biacui qambopau RO, Churn,_l\_IPS, ROAS, Bucokwii (i | Google Looker
Military Resilience Index, . -

KPI- (Power BI, Tab- . . ctpateriunoro | Studio (6e3-

. Digital Adaptation Index,

MOHITOPUHTH leau) War Marketing Stability KOHTPOJIIO) KOILTOBHO)

Index

JIxepeno: po3po0sIeHO aBTOpaMu
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Kputnynuii mpioputer MaroTh TpU KaTe-
ropii: CRM-cucremn K OCHOBa KIIIEHTCHKOI
aHAJIITUKH, XMapHa 1HpacTPyKTypa SIK rapaHTis
omeparliiftHoi 0e3nepepBHOCTI Oi3HECY, a TaKOX
3acobu kibepbOe3neku sk pyHIaMeHTaabHa YMO-
Ba 30€peKEeHHs JaHUX 1 IOBIpU KIIi€HTIB. B ymo-
Bax IHTCHCHUBHHUX KibepaTak Ha yKpaiHCBhKi KOM-
naHii iIrHOpyBaHHS 1€l KaTeropii IHCTPYMEHTIB €
HETPUITYCTHUMUM.

JInist miInpueEMCTB Majloro Ta CepeIHBOTO
6i3aecy (MCB) 3 oOMekeHUM OFOKETOM PEKO-
MEHJYEThCS TMpIOpUTE3allisl y Takid IMOCIiJOB-
HOCTI: XMapHe pe3epBHE KOIIIOBaHHS TaHUX (BiJ
0 rpu/mic. 3a 6aszoBi Tapudu Google Drive/
Dropbox); 6e3xomroBuuit a6o low-cost CRM
(KeyCRM, HubSpot CRM Free); 6a3oBwmii 3a-
xuct Big DDoS (Cloudflare Free Plan); anamitu-
ka (Google Analytics 4 — 6e3komToBHO). Takuii
CTCK II03BOJIIE CPOPMYBATH MiHIMAIBLHO TPH-
JaTHUA TUQPOBHIA MAPKETUHTOBUH 1HCTPYMCH-
Tapiil NpakTUYHO O€3 KaImiTalbHUX BUTPAT.

Etan 4. Peanizamis aganTuBHMX Mapke-
TUHTOBUX cTpareriii. Ha mpomy erami oOupa-
IOTBCSI Ta PEANi3yIOThCsl KOHKPETHI MapKeTHH-
TOBI CTpaTerii 3 ypaxyBaHHSIM pe3yJbTaTiB IO-
nepenHix eramiB. B ymoBax mudpoBoi TpaHc-
¢dopMarlii Ta BOEHHOTO CTaHy JOIIBHO Tapa-
JISJIBHO ~ peai30oByBaTH YOTHPH CTpaTerivHi
Hanpsimu. [lo-mepmie, crpareris «uuppoBOro
nputyaky» (Digital Haven) — nepeBeneHHs Mak-
CUMYMY KJIIEHTCHKOI B3a€MOJIl Yy 3axXUIICHUH
uGpoBHui MpocTip (BIaCHUM AOAATOK, 3aKPHUTE
KOM’IOHITI, MoOUIbHa muiatdopma). Ilo-mpyre,
CTpaTeTisl «TiMmepiioKami3alii» — ajanrailis KOH-
TEHTY, MPOIMO3UIl Ta KOMYHIKAI{ 10 CHeIH-
¢ikn  HOBMX  reorpadiyHMX  ayIaUTOpid

(BHYTPIIIIHI ITepEeCeIeHIll, 1iacriopa, HOBI pPUHKH).

[To-Tpere, KOHTEHT-CTpaTerisi  «IOBipa Ta
CTIHKICTBY» — (pOpPMyBaHHS EMOIIIHHOTO 3B’S3KY 3
OpeHIIoOM uepe3 JIEMOHCTpAIlilo I[IHHOCTEH,
MIATPUMKH TPOMAJM Ta CTIHKOCTI B yMOBax KpH-
3M. [To-ueTBepre, CTpaTeris «revenue
diversification» — nuBepcudikaris mKepesn 10-
XOAy 4Yepe3 HOBI IM(POBI MPOAYKTH, MiJMHCHI
MOJIETIi Ta MapTHEPCTBA.

Etan 5. Monitopunr KPI ta kopuryBanus
ctparerii. [I’sTuii eTan € uukIIYHUM 1 iepeada-
yae Oe3nepepBHUII MOHITOPUHI BCTaHOBJIEHHX
noka3HukiB  e¢pektuBHocTi. Cucrema KPI-
MOHITOPHUHTY OYJly€ThCsl Ha TPHOX PIBHAX:

— CTpaTeriyHoOMy (CyKYNHUN YUCTUHN 10X
Binm oxHoro kimienta (CLV), peHTaOenbHiCTh

MapkeTuHroBux inBectutiit (ROI), vactka mud-
POBHX IPOAAXKIB);

— TAKTUYHOMY (BapTICTh 3aIy4E€HHS OJIHO-
ro HoBoro kjienTa 3a kanamamu (CAC), peHrta-
Oenphicte BuTpar Ha pekinamy (ROAS),
koedimient BinToky kiientis (Churn Rate));

— oneparriiinomy (kmikabenbHicth (CTR),
KOHBEPCIsl, Yac BIAMOBII CITy>KOU T ATPUMKH ).

[TpyHIUITOBOXO BIAMIHHICTIO PO3pOOIICHOT
CUCTEMH BiJ TpaauIiHHUX € 000B’SI3KOBE BIIPO-
Ba/DKEHHS  IHTErpaJibHUX  MOKa3HMKIB, IO
BIJINIOBIIalOTh HAMpsSIMY AOCIIKEHHS, a caMme:
IHIEKC BOEHHOI pesmnbeHTHOCTi  (Military
Resilience Index (MRI)), imgexc uudpoBoi
apanranii (Digital Adaptation Index (DAI)) Ta
1H/IeKC CTaOUIBHOCTI MApKETUHIY B YMOBax Biii-
Hu (War Marketing Stability Index (WMSI)).
3anpornoHOBaHi IHTETpabHI MOKA3HUKH € KOH-
HENTyaJIbHAM PO3IIUPEHHSIM Tpaaumiinoi KPI-
CHCTEMH, IO BpaXxOBY€ YHIKalbHI BHUKIUKU
¢yHKIIiOHYBaHHS Oi3HeCy B yMoOBax TiOpWmIHOT
BiliHu. CKJ1aJ KOMIIOHEHTIB c(hOpMOBaAHO 3a pe-
3yJbTaTaMyd KOHTEHT-aHalli3y Cy4YacHHUX [0-
CJII/DKEeHb 1IU(poBOT TpaHCHOpMALIlT Ta KPU30BO-
r0 MEHEJKMEHTY 1 YTOUHEHO METO/IOM €KCIIepT-
HOTO OI[IHIOBaHHSA. METOI0NIOTisE BH3HAYEHHS
BaroBUX KOCQIIIEHTIB y HaBeACHIH Mojeni 0a-
3YETHCS HA SKCIIEPTHOMY IiJIXOJli, OCKUIbKH IS
YMOB BO€HHOiI €KOHOMIKM Ta «IOTPIHHOI He-
BU3HAYEHOCTI» CTAaTHCTUYHI a00 EKOHOMETPHYHI1
MeTOAM (Ha KIITAIT PErpeciiHOro aHaiizy) He
MOXYTh OYyTH 3acCTOCOBaHI depe3 Opak pere-
BAaHTHHUX JaHHUX Ta BUCOKY BOJIATWJIBHICTH Cepe-
noBuia. Barosi koedilieHTH BU3HAYaIHUCA Me-
togoM Delphi 13 3amydeHHsIM ekcriepTHOI rpynu
3 15 oci6 (HaykoBlLi, MapKETHHI-IUPEKTOPH,

KOHCYJIbTaHTH).
Inaexc BoenHoi pesmabeHTHOCTI (MRI) €
KOMITO3UTHUM IHIUKATOPOM 3aTHOCTI

MiMpUEMCTBA 30epiraTd  omnepaiiiHy Cripo-
MOJKHICTb B YMOBax IpsSIMUX Ta ONOCEPEIKOBA-
HUX BOEHHHUX 3arpo3. Bin BimoOpaxkae He exo-
HOMIYHY e(deKTUBHICTb, a (Qi3uduHy Ta Op-
raHi3aniiHy KUBYJiCTh Oi3HECY 1 pO3paXxOBY€Th-
cs1 3a popmyiioro (2):

5
MRI =) ;G (2)
i=1
e Ci (Qj ) — 3nauenns (Bara) i-ro KoM-
[IOHEHTA.
VY Ttabmuii 3 HaBEOEHO CKJIAIO0BI KOMIIO-

HEHTH 1H/JEKCY BOEHHOI PE3UJILEHTHOCTI Ta iXHi
BaroBi Koe(imieHTH.



Tabmuig 3 — CkiiaioBi KOMIOHEHTH 1HAEKCY BoeHHOT pe3mibeHTHOCTI (MRI)

KomnoneHt DopmMyna po3paxyHKy Bara
Kanpogre (KimpKicTh mpalliBHHKIB, IO 3aJUIIMIACS B MTaTi / 3aranpHa 9u- 0.25
30epeKeHHs CeNBHICTB J10 BiitHM) X 100% '
Jlorictnuna (diroui norictuuni MapmpyT / 3aranbHa KiTbKiCTh MapLIpyTiB A0 0.25
CIPOMOKHICTb BiliHM) X 100% '
Ig(ppangyKTypHa (HemomikopkeHi 00’ ekTr / 3aranbHa KibKicTh 00’ €kTiB) X 100% 0,20
LTICHICTb
besnexona (KinpkicTh BIpoBayKeHUX 0€3MEKOBUX MPOTOKOJIB / 3araipHa Mmo- 015
ajanraris Tpeba B mpoTokonax) X 100% '
KiGeperifikicts gggﬁ/fei}BiﬂMOBHoi po6otu IT-cucrem / 3aranpauii podoumii yac) X 0,15

JIxepeno: po3po0IeHO aBTOpaMu

Innexc mudposoi amanrarii (DAI) e au-
HAMIYHMM 1HIUKAaTOPOM IIBUAKOCTI Ta TJTUOMHU
uupoBoi  TpaHchopMallii  MapKETHHIOBOI
JISUTBHOCTI B YMOBaxX 30BHIIIHBOTO TUCKY. BiH
MOKa3y€, HACKUIbKM €(EeKTUBHO MiANPUEMCTBO
nepeOynoBye cBoi 1UGpPOBI KOMIETEHIi, KaHa-

ne D j ( ﬂ j ) — 3HaueHHs (Bara) j-ro
KOMIIOHEeHTa (Tabuiis 4);
at — TeMIIOPAITLHUI KOe(]IIlIEHT, 110

BPaxoBYy€ MIBUAKICTh apantaiii (4):

. ppos 2 ADAI, 4
JIK Ta IHCTPYMEHTH BIJNOBIJHO A0 HOBUX peatiil a = 1+ — 1= (4).
1 po3paxoByeThcs 3a hopmysioro (3): DAI )
6
DAI=) BiDja. @
=1
Ta6muus 4 — Cxianosi KoMoHeHTH iHaekcy nudposoi aganrarii (DAI)

KommonenT dopMyna po3paxyHKy Bara
[IBunkicTe BripoBapkeHHsT | KinbKicTh HOBUX UGPOBUX KaHAJIB, 3aMyIICHHUX 32 Mepio / 020
HOBHX KaHAJIIB 3amaHoBaHa KiJIbKiCTh '
3poctanns 1113 (HOTO‘I}.II/II/I M3 — I3 Ha mouaTok nepioxy) / I1L[3 Ha moua- 0,25

TOK Iepioy

Hoxin Bix mudposux kananis (Digital Revenue Share) / 3a-
Hudposa yacTka BUPYIKH FanbHa BupyuKa) X 100% 0,20

. YacTka MapKeTHHTOBHX MPOIECIB, aBTOMATU30BAHUX 32 JI0-

ABTOMAaTH3AIlISI MAPKETHHTY nomoroio CRM, Al 4ar-6oris 0,15
KitienTcpka nudposa YacTtka KITiE€HTIB, IO B3a€EMOIIFOTh Yepe3 IUQPPOBi KaHAIN 010
3aITy4eHICTh '
Hudposa rpamMoTHICTH Cepenniii 6an nuppPOBUX HABUYOK TPAIIIBHUKIB (32 pe3yibTa- 010
[IepCOHAIY TaMH TECTyBaHHSA) '

[HmeKkc cTabiTBbHOCTI MapKETHHTY B yMO-

Jlxepeno: po3pobieHo aBTopamMu

ne Fk (7K ) — 3HauenHs (Bara) k-ro Kom-

Bax BiitHU (WMSI) € iHTerpasbHUM MOKAa3HUKOM
3arajbHOI MapKETUHIOBOI CTIMKOCTI HiANPUEM-
cTBa. BiH moenHye e€KOHOMIYHY e(EeKTHBHICTh
(tpaguuiitai KPI), onepauiiny xuByuicts (MRI)
Ta uuppoBy rayukicte (DAI) B enuHy OLIHKY
(tabm. 5) i po3paxoByeThbes 3a popmyioro (5):

6
WMSI = > 7 F. )
k=1

MOHEHTA 1HAEKCY CTabiIbHOCTI MapKEeTHUHTY B
yMOBax BiifHH.

[aTepnperaltito  OTpUMaHUX pe3yJIbTaTiB
ouiHoBaHHS WMSI nouinpHO 34ificHIOBATH 3a
IIKaJIOK0, HABEICHOKO B Ta0IHIIi 6.
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Tabmus 5 — CxiraoBi KOMITOHEHTH 1HICKCY CTaOUTFHOCTI MAPKETHHTY

B ymoBax Biitau (WMSI)

Kommnonent DopMyna po3paxyHKy Bara
CLV/CAC xoedinient {31)1HOH1€HH51 CYKYITHOTO YHCTOTO JA0XO/IY BiJ KJIIEHTA 10 BAPTOCTI 0.25
Horo 3aJTydeHHS

O6epuenmnii Churn Rate 1/Churn Rate (mmomics4Hmii BifTiK KII€HTIB) 0,15
Digital Revenue Share YacTka 10X0Ay Bif HM(PPOBUX KaHANIB y 3arajbHii BUPYUIl 0,15
NPS (Net Promoter Score) i})melcc CIOKMBYOT JIOSUITEHOCTI (HOpMaTi30BaHuii 10 3Ha4YeHb Big 0 10 0,10
Military Resilience Index . .

(MRI) IHmexkc BOEHHOT Pe3HILEHTHOCTI 0,20
(DDlgAﬁ?I Adaptation Index Innexc nudposoi amanTarii 0,15

JIxeperno: po3po0JIieHO aBTOpaMH.

Tabmurst 6 — PiBHI MapKETHHIOBOI CTAOUTLHOCTI Ta IXHS XapaKTePUCTUKA

3HaueHHsI PiBeHp MapKkeTHHTOBOI CTa0iTb- XapakTepcTiKa
WMSI HoOCTi PAKTep
. MapkeTHHroBa IisiIbHICTh J€30prani3oBaHa, BUCOKA
0,00 - 0,30 Kpusosuit v apieTh ! FIe30p :
WMOBIPHICTb BTPAaTH PUHKY
. . OxpeMi ITOKa3HUKH IMO3UTUBHI, ajle CUCTEMAa He30aIaH-
0,31-0,50 Hecraduipuuii P >
CcOBaHa
) . Bas3oBi npornecu cradiibHi, ajie TOTpiOHE NOCHIEHHS
0,51-0,69 3an0BUILHUI pout . ’ p
OKpEMUX HalpsIMIB
. . Criocrepiraerbcs CUCTEMHA CTIHKICTh, O13HEC aarTo-
0,70 0,85 CraGinbauit Tep ! :
BaHUI JI0 TPHUBAJIOI KPH3H
) . MapKkeTHHI0Ba CUCTEMA PE3WILCHTHA Ta 34aTHA JI0
0,86 - 1,00 Bucokocrabiibpanit P "Ma p A A
MacimTaOyBaHHs HaBiTh Y KPU3Y

Jxepeno: po3pobieHo aBTOpaMu

OuintoBannss WMSI moxxe Oyt BHKOpH-
CTaHO TOINMEHE/DKEpaMU KOMIIaHIN Jijis  y3a-
raJbHEHOI OIIHKH €(EeKTHBHOCTI MapKETHHIO-
BHUX IHBECTHIIIH B yMOBax BiHHHW, MOHITOPUHTY
JUHAMIKH CTAOUTLHOCTI 3 METOI0 CTPATETiYHOTO
KOHTPOJIO (LIOMICSIYHE BiJICTEKEHHS 03BOJISE
BUSIBHTH PaHHI O3HAKH JiecTaliizailii); BUKOPH-
CTaHHS K KOMIUIEKCHOTO KPHUTEpPilO OIIHIOBAaH-

HS CTiliKocTi Oi3Hecy i KOMYyHIKauii 3 iHBe-
CTOpaMU Ta KPEIUTOPAMH.

Ianekc WMSI arperye indopmamiro 3
JIBOX HIDKYHX PiBHIB — (hi3uuHoi / onepamiiHoi
critikocti (MRI) Tta 1mdposoi Tpanchop-
MarniiHoi 3aatHocti (DAI) — momaroum 10 HHX
knacuyHi MapketuHrosi Metpuku (CLV/CAC,
NPS, Churn Rate, Digital Revenue Share) must
OTpPUMaHHS ITICHOT OIiHKH (Ta0uIs 7).

Tabmuus 7 — B3aemo3B’ 30k Mixk iHTerpanbHuMu iHaekcamu MRI, DAI Ta WMSI

IToka3Huk OcHoBHu# hokyc YacToTa MOHITOPUHTY KirroduoBuii kKopucTyBau
. . lomicsaro / micns koxuoro 3Hagnoro | CEO, COO, Biamin 6e3re-
MRI OneparniiiHa CTIHKICTb .
BOEHHOTO iHIMJCHTY K1
npoBa rHyUKiCTh CMO, CTO, IT-
DAI Hudp Y [[{oxBapTaaLHO ’ '
Ta 3pOCTaHHS JIeTIapTaMEeHT
WMSI 3aranpHa MapKeTHH- MomicsiaHO (OTIEpaTHBHO) + IIOKBap- CEO, CFO, pana anpex-
roBa CTadUIbHICTD TaJIbHO (CTPATEriyHo) TOpiB

Jlxepeno: po3po0IeHo aBTOpaMu

3amponoHOBaHa CHCTEMa 1HTErpabHUX
nmoka3HukiB (MRI, DAI, WMSI) y3romkyeTses 3
CydyaCHUMH MDKHAPOIHUMH  MIIXOAAMH  JIO
BUMIPIOBaHHS CTIMKOCTI B yMOBax TiOpHIHHUX

3arpo3. 3okpema, metononoris GATRI (Global
Aggregated Threat and Resilience Index), po-
3pobneHa LleHTpoMm cTpaTerivHux TOCIiKEeHb
HCSS [22], BukopuUCTOBYE KOMIUJIEKCHY CHCTE-




My 1HIWKATOpIB JJIsl OIIHIOBAHHS BIUTUBY KOH-
(IIKTIB HA €KOHOMIYHY Ta COLIAJbHY CTa0lIb-
HICTB. [HIEKC arperye Mmoka3HUKH 3a JUIIOMA-
THYHUM, BIAICBKOBUM Ta  €KOHOMIYHUM
BUMipaMH, 30KpeMa BIACTEKYIOUH JIHHAMIKY
OOMOBUX 3ITKHEHb, >XEPTB, BHUOYXIB, MNPIMHX
1HO3EMHHMX I1HBECTHIIIH Ta TPAHCIIOPTHOI CIIPO-
MokHOCTI [22]. IleW mimxim miaTBEpIKye I0-
ITBHICTh BKIIOYCHHS 10 ckiaamy MRI komro-
HEHTIB KiOepCTIHKOCTI Ta Oe3meKoBoi amanTarii,
OCKUTBKM Cyd4acHi 30poiHI KOH(IIKTH memaii
yacTillle MarTh TiIOpUIHUN XapakTep, Jae Kide-
paTaku € HeBiJl'EMHOIO CKIIaJ0BOIO OOHOBUX JIiH.

Po3pobrniena cucrema KIIOYOBUX IMOKa3-
HukiB epextuBHocTi (KPI) € nenrpansauMm ee-
MEHTOM  3BOPOTHOTO 3B’SI3Ky B  MOJei
OEMAMC. BoHa 0XO0IUIIO€E €KOHOMIYHHH, II0-
BEIIHKOBUH Ta pemyTalliiHWi BHMIpH MapKe-
THHTOBOT €()EKTUBHOCTI.

MOHITOPHHT PEKOMEHAYETHCS 3/11HCHIOBA-
TH LIOTH)KHEBO Ha OINEPaTUBHOMY piBHI Ta
IIOMICAYHO HAa CTpaATEeTiYHOMY, IO BiJINOBiIa€e
npuniunam Agile-mapkeTusry.

Po3poGnena MOJIeTTh OEMAMC
BIJIPI3HSAETHCS BiJl HAABHUX MIIXOAIB KiIbKOMa
NPUHIMIOBUMU  ocoOnuBocTaMu. [lo-nepie,
BOHAa € KOMIUIEKCHOI MOJEIUTI0, 10 00’ €aHy€
Joriky nudpoBoi TpaHchopMarllii MapKETHHTY 3
YIPaBIiHHAM KPHU30BUMHU DPH3HKAMH BOEHHOTO
Xapaktepy. bimbincte BimomMux (GpeHMBOpPKIB
(Digital Marketing Maturity Model Bix Deloitte;
Digital Transformation Index Big Dell;
McKinsey Digital Quotient) po3pobneni s
YMOB BiJIHOCHOI CTaOUTBHOCTI 1 HE BPaXOBYIOThH
cnenndiky 30poiHOro KOHQIIKTY.

ITo-gpyre, nuKiIiYHa apxiTeKTypa Me-
XaHi3My BIJPI3HSAETbCS BiJ JIIHIKHUX MOJENen
UM, 110 pesynbrati KPI-moniTopunry (erar 5)
0e3rmocepeIHbO TMMOBEPTAOTHCA Ha eram 1 s
MEePEOLHIOBaHHS IU(PPOBOT 3pPLIOCTI Ta KOPUTY-
BaHHs cTpaterii. [le 3abe3nedye 3maTHICTH CH-
CTeMH J0 CaMOHABYaHHS, IO € OCOOJIMBO BaX-
JUBUM B yMOBaX MIBUAKO3MIHHOTO BO€HHOTO
cepeIoBHIIIA.

ITo-Tpete, BKIIOUEHHS KiOEPCTIMKOCTI SIK
CaMOCTIMHOTO BUMIpYy IH(POBOT 3piIOCTI € KOH-
LenTyaJbHUM BHECKOM, L0 Bi0Opa)kae peaib-
HICTh CydacHOi TiOpujHOi BilHU, A€ IHPPOBI
aTakd € HEB1J €MHHM KOMIIOHEHTOM OOHOBHX
niid. TpaauiiitHi MapKeTUHTOBI MOJIEITI 3a3BUYAM
3aJIMIIAI0Th L0 CKJIAJ0BY 11032 yBarolo.

[TopiBHSHHA 3 pe3yJbTaTaMH CYMDKHUX
JOCTIDKEHb TIATBEP/DKYE TPAKTHYHY 3HAUY-
IIiCTh 3aIllPOMIOHOBAHOTO TiAXomy. BaximBum
HAIpsIMOM CYMDKHHX JOCHTIDKEHb € PO3poOKa

IHACKCHUX METOOJIOTIH JUIs OIiHIOBAaHHS mH(-
poBoi Tpancdopmaii. Tak, P. Enscte [23] mpo-
nonye Digitalisierungsindex Marketing &
Vertrieb — komrmiekcHuIA miaXia 10 BUMIpIOBaH-
Hs piBHA IHMQpOBi3alii MapKeTHHTY Ta Mpoia-
XKiB, IO CKJIAAAETHCI 3 YOTUPHOX CYOIHICKCIB:
nr(ppoBi KOMIIETEHIIIT SK MEPEeTyMOBH YCIIITHOL
nugposizarii, mnporecu iHTerpamii mudpoBHX
3yCHIIb, IIU(PPOBI IHCTPYMEHTH Ma Pe3yIbTaTHB-
HicTh mH(poBUX 3ax0iB. OCOOIUBICTIO IHOTO
MiIXOAy € BpaxyBaHHS CIHEUQIKA CiIMEHHHX
M ITPUEMCTB, J¢ MOTHBAIliS O 3MiH 4acTo Bif-
pI3HSAETHCS BiJ KOpPHOpaTHMBHOrO cekropy. Ha
BiJIMiHY BIX 3alpONOHOBAHOT Moel
OEMAMC, innekc EnncTe opieHTOBaHMA Ha
CTaOlIbHI PUHKOBI YMOBH Ta HE BPaXOBY€ BOEH-
Hi PU3HKH, TIPOTE HOTO CTPYKTypa MiATBEPIKYE
JOLUIBHICTh 0araTOBUMIPHOTO OITIHIOBAHHS ITH-
($bpoBoi 3piocTi.

T. Yapkina ta B. 3amos [24] mocmimKyoTh
J/DKUTAT-MEHEDKMEHT Ta MapKETUHT SIK LIEHT-
panbHi (aKTOPH PO3BUTKY HUPPOBOI EKOHOMIKH,
HATOJIONIYIOYM HAa CHUHEPTii MIXK YIPaBIiHCHKH-
MU TpOIECaMH Ta MAapKETHHTOBHUMH CTpaTeris-
MU B yMOBax Iudposizamii. Ha npuknazai Hario-
HaJIbHUX TPOEKTIB, 30KpeMa «Jlis», aBTOpH 1e-
MOHCTPYIOTh €(DEKTHBHICTh TU(PPOBUX CTpATETIH
y  Jep)KaBHOMY  yIpaBiiHHI Ta  Oi3Hec-
Cepe/IOBUILI, IO MiITBEPIKYE KPUTHUYHY BaXK-
JMBICTH iHTErparii mudpoBUX IHCTPYMEHTIB IS
3a0e3neueHHss KOHKYPEHTOCTIPOMOXKHOCTI TTifIT-
PHEMCTB.

C. JIax [25] npomnonye inaexkcu 1udposi-
3amii K IHCTPYMEHT MIarHOCTHKH aJalTHBHOTO
PO3BUTKY HiANPHUEMCTB TOPTiBII, IO MEPEryKy-
€THCS 3 ABTOPCHKOIO METOJIOJIOTIEI0 OIIIHIOBAHHS
mudporoi 3pinocti (IIL[3) Ta posmmproe iHCTPY-
MEHTapiil IarHOCTUKU AJISI IIbOTO CEKTOPY E€KO-
HOMIKH.

BucHOBKH Ta mepcneKTHBH MOAATBIINX
AOCHiIzKeHb. 3a pe3yJbTaTaMy JOCIHIJKEHHS
pO3pO0IIEeHO  OpraHi3aIliifHO-eKOHOMIYHUA Me-
XaHI3M ajanTamii MapKeTHHTOBHX CTpaTerii

(OEMAMC), mo BKJIIOYAE II'STh B3aEMO-
MIOB’SI3aHUX €TamiB: JAIarHOCTHKY IU(POBOI
3pijocTi, KaprorpadyBaHHS  CTEUKXOJIEPIB,

(dhopMyBaHHS LUPPOBOrO 1HCTPYMEHTApIlO, pe-
amizamiro amanTtuBHUX cTparterii  Ta KPI-
MOHITOPHUHT. LIMKIIUYHUI XapakTep MeXaHi3my
3a0e3neuye CaMOKOPUTYBaHHS CTpaTerii Ha oc-
HOBI MMOCTIHHOTO 3BOPOTHOTO 3B’SI3KY. 3aIporio-
HOBaHO MATPHIFO  OIIHIOBAaHHSA  IU(PPOBOT
3pinocti mignpuemctBa (I1L[3), BUKOpHCTaHHS
SKOT Ja€ MOJJIMBICTh CAMOCTIHHO BHM3HAYaTH
MpiopUTEeTH MUPPOBUX 1HBECTHUIIIH O€3 3amydecH-
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HS 30BHINIHIX KOHCYJBTAHTIB, MO € KPUTHYHO
BaXJMBUM B YyMOBaX OOMEXKEHUX BOEHHHUX
oromxketiB. CdopmMoBaHO MATpHUIIO BHOOPY
uM(ppPOBUX MAPKETUHIOBUX 1HCTPYMEHTIB, y SIKIH
BUJIUJIEHO TPU KAaTeropii KpUTUYHOTO MPIOPUTETY
(CRM, xmapha iH(dpacTpykTypa, KibepOesrneka)
Ta OOTpyHTYyBaHO OE€3KOIITOBHHUH a00 HH3BKO-
oromkeTHUil (low-cost) TexHonoriuHud HaOip
s MCB. JloBeneno, mo 6a3oBuii 1UppOBUi
MapKeTHHTOBHH 1HCTpyMEHTapiii Moxke OyTh
PO3TOPHYTHI NPAaKTHYHO 0€3 KammiTaabHUX BHT-
par.

ABTOpaMH KOHIENTYaJbHO PO3IIUPEHO
Tpanuuiiny cuctemy KPI-moHiTOpuHTY HIIIXOM

BIIPOBA/IKCHHS TPHOX IHTErPabHUX IMOKA3HUKIB!

1HAEKCY BOEHHOI PE3WILEHTHOCTI, 1HIEKCY mH-
poBOi amanTamii Ta I1HAEKCY MapKETHHTOBOI
CTabIIPHOCTI B yMOBax BOEHHOTo cTaHy. lle
JI03BOJISIE KOMILJIEKCHO OI[IHIOBATH OIEpalliiiHy
KUTTE3NATHICTh, IU(DPOBY THYUKICTh Ta 3arajb-
HYy CTIHKICTh MiANPUEMCTBA TiJ Yac 30pOHHOTO
KOH(JIIKTY.

OOMeXEeHHSIM JIOCIIKEHHS € BIJCYTHICTh
eMITIPUYHOTO TECTYBaHHS MO Ha penpe3eH-
TAaTUBHIA BHOIpII YKpPATHCBKUX MIANPHUEMCTB.
[Tomanpun AOCHIPKEHHST MalOTh OyTH CHpSMO-
BaHI Ha KUIbKICHY BepHUQIKaIliio 3amporoHOBa-
Hux KPI-opieHTHpiB y Taily3eBOMy po3pi3i, a
TaKOX y Po3poOIli CHPOIIEHUX BEPCiid THCTPY-
MEHTApIil0 Il MIKpOIIAMPUEMCTB 1 caMO3aiHsI-
THX 0Ci0.
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