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Iocmanosxa npodremu. Y cydacHuX yMoBax mu(poBoi TpaHcopmallii BigOyBa€eThbCs CyTTEBA 3MiHA
CTPYKTYpH KaHaNiB 30yTy MPOMYKIil MiAMpueEMCTB. PO3BHTOK eNeKTPOHHOI KOMepIlii, MapKeTIJIeHCiB,
comiagpHOI Komepilii Ta nudpoBux miaThopm GopMye HOBY €KOCHCTEMY B3a€EMOIii MK BHPOOHUKAMH,
MocepeJHUKaMU Ta CHOXKMBa4aMu. TpaguiiliHi KaHaJdu CTaroTh MEHII eeKTUBHMUMHU Oe3 iHTerpauii nud-
POBHX iHCTPYMEHTIB, 110 3YMOBIIOE HEOOXiTHICTH OHOBIICHHsSI 30yTOBOi MOJIITHKH MiANpUEMCTB. Mema
cmammi — JOCHITUTH KaHaM 30yTy MPOAYKII MAIPHEMCTB y HU(POBIA €KOHOMII 3 ypaxyBaHHSIM
BimMiHHOCTeH Mix MojensmMu B2B 1 B2C Ta Bu3HauuTH KIIOUOBI (hakTopu ix omrumizamii. Memoodu 0o-
CiOdCcenHs: aHalli3, CUCTeMaTr3allisl, HOPiBHAHHS, Kiacudikalis, rpadidHa iHTepIpeTalis Ta CTPyKTypPHO-
(dbyHKIIOHATRHINA aHAIi3. [inomesza OocniddcenHs TONATAE Y MPUIYIICHH], IO paIliOHaIbHHUNA BUOIp Ka-
HaiiB 30yTy B yMoBax nudpoBizarii miaBuirye epeKTUBHICTh 30yTOBOI MOJMITHKH Ta 3MEHIIYE KOHMIIKTH
MIX CTEUKXOJIZIepaMu. Buxiad ocHoeno2o mamepiay. JJocniaxeHo 0co0IMBOCTI 30yTy B yMOBax 1Iu(poBoi
€KOHOMIKH Ta y3araJbHEeHO OCHOBHI KaHaiH, xapaktepHi mnsi B2B ta B2C-cermentiB. Busznaueno, 1o
edeKkTHBHA cUCTeMa 30yTy € KOMOIHAIIEI0 PSIMUX, HETIPSIMUX, OHJIAiH Ta odraitH kaHamiB. CHCTEeMaTH30-
BaHO KOH(IIKTH MiX KIIOYOBUMH y4YacHHKaMHd 30yTOBOTO TMpOLECY: BUPOOHHKOM, TUCTPHO'TOTOpaMH,
MapKeTIUuielicaMi Ta KIHIEBUMH CHOXKUBauaMu. HaBeneHO KiacHdikallilo KaHalliB 30yTy Ta OKpECJICHO
HampsiMH 1X onrtuMizanii. OpueinanvHicms | RPAKMUYHA 3HAYYWICMb 00CNIONHCeHH s TIONSTAE Y BUOKPEM-
JIEHHI MIXOAIB IO ONTHMi3alii KaHamiB 30yTy 3 ypaxyBaHHSAM IU(PPOBUX IHCTPYMEHTIB Ta iHTEpeciB
CTeHKxonJiepiB. Pe3ynbratn MOXKyTh OyTH BUKOPHCTaHI MiANPHEMCTBaMU Ui POPMYBaHHS CydacHOi 30y-
TOBOI CTpaterii. Bucrosku ma nepcnekmusu nooanbuiux 0ociiodcers. ONTHMaIbHINA KaHai 30yTy B yMO-
Bax NU(POBOi €KOHOMIKMA € IHTETPOBAHOI MOCIUII0, IO 3a0e3leduye OXOIUICHHS, MEepCOHANI3aIlio Ta
e(eKTHBHE I[IHOYTBOPEHHS. Y3TO/KEHHS IHTEPEeCiB yYaCHHKIB CHCTEMH 30yTy CIpHsIE€ 3MEHIICHHIO KOH-
(ITIKTIB Ta MiJBUIIEHHIO KOHKYPEHTOCIIPOMOXKHOCTI TianpuemcTsa. [lomanbin qoCiiPKeHHS BapTO CIIpsi-
MyBaTH Ha KiJbKICHY OIIHKY e€()eKTHBHOCTI KaHAIIB Ta PO3pOOKY MOJENEeH iHTerpOBaHUX OMHIKaHATBHHUX
CHCTEM.

Kirouosi ciioBa:

30yT mpoayKIii, kKaHanu 30yTy, 30yTOBa MOJITHKA, ITUPPOBA EKOHOMIKA, MAPKETIIEHCH, eJIeKTPOHHA
KOMEPIIisi, OMHIKaHAJIbHICTh, CTpAaTeTist 30yTYy.

DETERMINING ENTERPRISE PRODUCT DISTRIBUTION CHANNELS IN THE
CONDITIONS OF DIGITAL ECONOMY DEVELOPMENT

Problem Statement. In the context of modern digital transformation, the structure of enterprise distri-
bution channels is undergoing significant change. The development of e-commerce, marketplaces, social
commerce, and digital platforms is forming a new ecosystem of interaction between manufacturers, inter-
mediaries, and consumers. Traditional channels are becoming less effective without the integration of digi-
tal tools, which necessitates the revision and modernization of enterprises’ distribution policies. The pur-
pose of the article is to explore enterprise product distribution channels in the digital economy, taking into
account the differences between B2B and B2C models and identifying key factors for their optimization.
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Research methods: analysis, systematization, comparison, classification, graphical interpretation, and struc-
tural-functional analysis. The research hypothesis assumes that a rational selection of distribution channels
in the context of digitalization increases the effectiveness of distribution policy and reduces conflicts among
stakeholders. Presentation of the main material. The study examines the specifics of distribution in the digi-
tal economy and summarizes the main channels characteristic of the B2B and B2C segments. It is estab-
lished that an effective distribution system is a combination of direct, indirect, online, and offline channels.
Conflicts among key stakeholders manufacturers, distributors, marketplaces, and end consumers have been
systematized. A classification of distribution channels is provided, along with key directions for their opti-
mization. Originality and practical significance lie in identifying approaches to optimizing distribution
channels with consideration of digital tools and stakeholder interests. The results may be used by enterpris-
es to develop a modern distribution strategy. Conclusions. The optimal distribution channel in the digital
economy is an integrated model that ensures market coverage, personalization, and effective pricing. Align-
ing the interests of distribution system participants helps reduce conflicts and enhance enterprise competi-
tiveness. Further research should focus on quantitative assessment of channel efficiency and the develop-
ment of models for integrated omnichannel systems.

Keywords:

product distribution, distribution channels, distribution policy, digital economy, marketplaces, E-

commerce, omnichannel, distribution strategy, financial stability, operational efficiency.
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ITocranoBka mpodJjemMu. Y CydacHHX
yMoBax IU(poBoi TpaHCHOpMaLii HiATPUEMCTBA
CTHKAIOThCS 3 KapJMHAJIBHUMU 3MIHaMU y cdepi
30yTy mpoxaykimii. IIIBuakuii pO3BUTOK eJieK-
TPOHHOI KOMEpIIii, MapKeTIUICHCIB, maTgopme-
HUX Oi3HEC-MojIenei, MOOUTbHUX 3aCTOCYHKIB Ta
IHCTPYMCHTIB aHAJIITUKH JTaHUX CYTTEBO BILIU-
Ba€ Ha CIOcOOM B3a€MOJIIT MiXK yciMa yJacHHKa-
MU cuctemMu 30yTy. TpaauuiiiHi kaHaau 30yTy -
IUCTpUO 10TOpH, TOProBEJIbHI Mepexi,
pO3ApiOHI TOYKH — TOCTYTOBO JOTIOBHIOIOTHCS
a00 HaBITh BUTICHAIOTHCS LU(PPOBUMH KaHAIAMHU,
10 CTBOPIOE CKJIQJHY Ta OaraTopiBHEBY €KOCH-
CTEMY 3 IIMPOKHM KOJIOM CTEHKXOJIEPiB.

[Ipobnema momsrae 'y  TOMy, IO
MiANPUEMCTBA YacTO HE MAalOTh Y3TOPKEHOI
CTpaTerii yrpaBIiHHs KaHajJaMu 30yTy B yMOBax
UQpoBOi eKOHOMIKH. BuHuKae morpeda BU3HA-
YUTH ONTUMAJbHE TIOEJAHAHHSA (QI3UYHUX Ta
U(POBUX KaHATIB, BPAXOBYIOUH pi3HI IHTEpeCcH
i MOTHBAIlli CTEHKXOJIIEPIB CUCTEMHU 30yTY: BH-
pOOHMKIB,  TIOCEpENHUKIB,  MapKEeTIUIEHCIB,
JOTICTUYHHX  OmlepaTopiB, OaHKIBCBKHX Ta
¢dinTex-m1aTGopM, CHOKHUBAUIB, PErYIATOPHUX
opraHiB. HeBiamoBigHICT, MiXX TOBEAIHKOBUMH
MOJICJISIMU IIUX YYaCHHKIB, X OYiKyBaHHSIMHU Ta
BUMOTaMH JI0 NPOLECY MPOJAXKIB MOXKE MpPU3BE-
CTH 10 KOH(JIIKTIB, 3HWKEHHS €()EeKTUBHOCTI
KaHaJiB 1 BTPAaTH KOHKYPEHTHHX TepeBar.

VYckmagHioe cutyanio ¥ te, mo mudposi
IHCTPYMEHTH CTBOPIOIOTH HOBI (hopmMaTH mO-
BEIIHKH CTCHKXOJIZIEpPIB: AaKTHBHE 3aJTy4EHHS
CHOXMBaYiB 10 (OpMYyBaHHS TOMHUTY, IIBUAKI
3MIHM JIOTICTUYHHUX CTaHAapTiB, BUMOTHU MPO30-
poCTi Ta mepcoHaii3arii, MiACWICHHS BIUIUBY
mwiargopmuux omneparopis. [lignpuemcTBa 3my-

meHl 3abe3nedyBaTH OajgaHC I1HTEpECIB YCIX
CTOpIH, aJanTyBaTH IPOLECH KOMYHIKalii, Ko-
pUryBaTH NOJITUKY I[IHOYTBOPEHHs, BHOYJO-
BYBaTH MMaPTHEPCHKI MOJIENI B3aEMO/II1.

OTxe, mocTae HAayKOBO-TIPAKTUYHA MPO-
Onmema: SIK BHM3HAYUTH Ta IHTETPyBaTH OMTH-
MaJjbHI KaHaIW 30yTy MPOIYKINI MiApHEMCTBA
B YMOBax IU(POBOi EKOHOMIKH, YpaxOBYIOUHU
IHTEepecH PI3HUX CTEUKXOJIEpiB CUCTEMHU 30yTy
Ta 3a0e3Medyloun Y3ro/pKeHICTh iX ¢opmariB
MHOBEIIHKH.

AKTyanbHICTh JOCIHIJKCHHS TIOJNATae y
HEOOXITHOCTI pO3POOKH NMPAKTUYHUX PEKOMEH-
Jamid Moo BH3HAYCHHS KaHATiB 30yTy Hpo-
JYKIIi MIOpUeEMCTBA B YMOBax PO3BUTKY IH(D-
POBOT €KOHOMIKH Ta aJanTyBaTH CBOIO MOJEb
JTUCTPHOBIOLIT 10 HOBUX YMOB.

Anauis OCTAHHIX JOCJTIIKEeHb i
nyoJikanii. Y cBoemy pocnimkeHi MakclOTeH-
KO, |. mpoBOAMTH aHai3 TEHAEHIM PO3BUTKY
eJIeKTpOHHO1 KoMepttii [1], mocmimkenns ['puniB
H. ta JlicoBcpkiit JI. "OcoGmmBocCTi akTHBi3aIii
30yTOBO1 MisUTFHOCTI KOMIIaHIN 3a JOMOMOTOIO
MapkeTiuieiciB." [2] gocaigaxkye 0ocoOIMBOCTI
aKkTHBi3amii 30yTOBOI MisUTbHOCTI KOMIAHIA TpH
BUKOPUCTaHHI MAapKETIUICHCIB K KJIFOYOBOTO
KaHaly  OHJIAWH-TOPTiBNi, HABOIATh  KJa-
cudikalilo MapKeTIUIeHCcIB Ta  aHali3yIoTh
¢yHKIil ix 30yToBO1 misutbHOCTI. Coix Big3HAYH-
! aociimkeHHs «OcoOIMBOCTI PO3BUTKY €JIEK-
TpoHHOI TOpriBm B YkpaiHi» [3], B sgxomy
PO3IIISIHYTO pi3HI KaHAIU €JIeKTPOHI 30yTy mpo-
OyKIii Ta ix nuHamiky. Y nocmimkenHi bypka, b.
0., koma, M. C. [4], po3rasiHyTiI IUTAHHA CY-
YaCHMX HAYKOBHUX MIAXOMIB JO PO3BUTKY e€-
commerce, BIUIMBY LH(ppoBizauii Ha Oi3Hec-



MOJIENl OHJIaMH-KOMITIaHIH, a TaK0)X BHUSBIIEHHS
JIOTiICTHYHUX 1 Oe3nekoBux Oap’epiB, MO Tie-
PEIIKOKAIOTh CTAa0LTBHOMY (DYHKIIIOHYBaHHIO
enekTpoHHoi Toprismi. Jocmimkenns Litovka-
Demenina, S., Sychova, O., Korniichuk, V mpu-
CBSYHO aHaJi3y MPOAYKTOBUX TEHAEHIIIN Ta Mo-
BEJIiHIII CIIOXKUBaYiB [5] Ta iH.

BuenuMu Ta mpakTUKaMH CTBOPEHO CYyT-
TEBUH HAYKOBHH JOPOOOK 13 TOCIIKCHHS €JICK-
TPOHHOI TOPTiBJII Ta KaHATIB 30yTy NpOMYKIIii
HiAPHEMCTBAMH, aJle CydacHa MPaKTHKa pPUTEH-
Jy Ta AUCTpiObIoLii y MOE€IHAHHI 13 Cy4YacCHUMU
TEXHOJIOTISIMU TIOCTIHHO 3MIiHIOIOTH TPaJIUIIiiHI
MiIXOMW J0 BU3HAYCHHSA KaHamiB 30yTy mpo-
YK TATPUEMCTBA, 110 TOTPeOye BiAMOBIIHO-
ro JOCHIIKeHHS Ta MOTIMOJEHOTro aHami3y, 3
METOI0 JIOCHIAUTH TPUPOAY KaHANIB Ta IX
B3a€MO3B’SI3KH, BHM3HAYWTH SKI 13 KaHalliB €
HaHOUTBII e(EeKTUBHUMHU Ta JOUUIBHUMH IS
3aCTOCYBaHHS Yy  MPAKTUYHIA  isUTBHOCTI
i APHEMCTBAMHU.

Meto10 pociailzKeHHsl € JOCTiAUTH KaHa-
o 30yTy HpOXyKIii HiANPUEMCTBA B yMOBax
IU(pPOBOi E€KOHOMIKH, YpaxoOBYIOUHM IHTepecu
pI3HUX CTEHKXOJJepiB CUCTEMH 30yTy Ta 3a6e3-
NeYy04U Y3Tro/DKEHICTh iX (pOopMaTIiB MOBEAIHKH.

Buxknan ocHoBHOro Marepiany J10-
ciaikeHHsi. CTpiMKUH  PO3BUTOK LU(POBOT
€KOHOMIKH 3yMOBJIIOE TITHOOKY TpaHC(OopMaIliro
TpaJMIIHHUX MEXaHi3MIB oOpraHizamii Oi3Hec-
MpoIIeciB, 0co0IMBO y chepi 30yTy HpomyKiIii.
CyuacHi HiANPUEMCTBA, HE3AIEKHO BiJl ray3e-
BOI HAJIEKHOCTI Ta MacIuTabiB JiSJILHOCTI, CTH-
KalOThCSl 3 HEOOX1IHICTIO IIEPEOCMHCIICHHS, OIl-
TUMi3amii Ta iHTerpaiii cBOiX KaHamiB 30yTy 3
ypaxyBaHHSIM IM(PPOBUX IHCTPYMEHTIB 1 HOBUX
MOJICJICH TIOBEIIHKHM CIOXHBadiB. TpaauiliiHi
MiIXOAM 1O TUCTPUOYIIii, 30pi€EHTOBaHI Iepe-
B2XHO Ha (pi3WYHI TOPTOBEJIbHI TOYKH Ta IMOCE-
PEIHUIIBKI JIAHKH, BUSIBIISIOTHCS HEIOCTATHIMH
a00 HM3bKOC()EKTUBHHMHU B YMOBax 3pOCTaHHS
NONuUTY Ha UQPoBi popmaTH B3aeMOII.

Binrak, BuHuKae norpeba y GopmyBaHHI
THYYKHX, T1IOpuIHMX a00 MOBHICTIO HU(PPOBUX
Mozeneit 30yTy, 3MaTHUX 3a0e3MeYUTH PO3IIH-
PEHHS OXOIUICHHSI IIIbOBUX CETMEHTIB CIIOXKH-
BayiB, MiJBULICHHS PIBHS IMEpCOHaNi3alii mpo-
MO3HIIIH, TPUCKOPEHHS Ta IiBUILEHHS MPO30-
pOCTI TpaH3aKIlid, a TaKOXX 3MIITHEHHS KOHKY-
PEHTOCTIPOMOKHOCTI ~ MIAMPUEMCTBA HA  TJIO-
0anbHOMY Ta JIOKaNbHHMX pHUHKax. He3maTHicTh
CBOEYACHO aJanTyBaTd 30yTOBY TOJITHUKY O
BHUKIIMKIB IQpOBi3alii MPU3BOAUTH 10 BTPATH
PUHKOBHUX TO3MINIH, 3HIKEHHS NPUOYTKOBOCTI

Ta YMOBITBHEHHS TEMITIB PO3BUTKY TiAMPUEM-
CTBa.

Jns migTpuMaHHS KOHKYPEHTO3/1aTHOCTI,
MIIIpUEMCTBA 3MYyIIeHI 3a0e3nedyBaTu edek-
TUBHY OMHIKaHAJBHICTh, sIKA Mependayvae iHTe-
rpauio (QI3WYHUX TOPrOBEIBHUX TOYOK, €JIEK-
TPOHHOI KOMEpIIii, MapKETILICHCIB, COIiaJbHIX
MEpeX 1 MOOUIBHMX 3acTocyHKiB. HasBHa
HECYMICHICTh iX ONepaniiHuX MPHHIHUIIB Ta
CTaHIapTiB KOMYHIKaIii YCKIaIHIOE (OPMYBaH-
HS €TUHOTO Y3TOPKEHOTO CepeioBHIIa 30yTy.

[IpoGnema BUOOPY ONTUMAIBHOI CTPYKTY-
pu kaHamiB. HeoOXigHICTh BU3HAYEHHS pallio-
HAJBHOTO CITIBBIIHOIICHHSI MK MPSIMUM 30yTOM
(Direct-to-consumer, D2C) ta HempsmMum 30y-
TOM (4epe3 IUCTPUO’IOTOPIB 1 MOCEPEIHUKIB), a
TaKOX MK BUKOPHUCTAHHSIM BJIACHUX LUPPOBHX
miatGopM Ta IHTErpaliero 31 CTOPOHHIMH €KO-
CHCTEMaMH, TOPOKY€E CTpaTeriyuHy HEBH3HA-
YCHICTh 1 PU3HMKH JIe3iHTerpallii 30yToBoi cucTe-
MHU.

CyvacHi 1udpoBi KaHaIU TEHEPYIOTh
3Ha4Hi o0csru nanux (Big Data) npo noseninky
CIOKMBAYiB, TMHAMIKY ITONUTY Ta €(EKTUBHICTh
komyHikaniil. [Ipo6aemoro € ¢popmyBaHHS 1HD-
pOBUX KOMIIETEHLIH MiANPUEMCTBA, BIPO-
Ba/DKCHHS aHAJIITHYHUX IHCTPYMCHTIB Ta 3a0e3-
NeYeHHs] Oe3MepepBHOTO BUKOPUCTAHHS OTPH-
MaHHMX JaHHUX Il ONTHMi3alii 30yTOBUX TMpO-
LIECIB 1 JIOTICTUKH.

CyuacHa TpaKkTUKa BH3HAYCHHS KaHAIIiB
30yTy NpoAyKLii MiANPUEMCTBA B yMOBax po-
3BUTKY IIM(POBOT EKOHOMIKH Mae 0e3Jid pi3HO-
MaHITHHUX IHCTPYMEHTIB Ta MIAXOJIB, SIKI 3aie-
&KaTb B 00paHOi Oi3HEC-MO/ielli, yMOB Ta HaBH-
YOK MPOJIaBIIiB a00 AUCTPIOBIOTOPIB.

VY3araJbpHIOIOYH ICHYIOUHH JOCBiJ, BJa-
J0ch copMyBaTH TaOIMIIO 3 KaHalIaMu 30yTy
MPOAYKINI B 3aJeKHOCTI Bif Oi3HEC-MOJeIi
nignpuemctBa (B2B Ta B2C). PesynbraTi sikoi
HaBeJIeHO B Tabmumi 1.

Sk 6aunMo i3 OrIIALy KaHamiB 30yTy mpo-
OyKIii MiIOpueMcTBa, ICHye OaraTo pi3HHX
MOJKJIMBOCTEH 100 MOOYI0BH 30yTOBOI Misib-
HOCTI MIiANPUEMCTBA, KOXXKHHMH 13 KaHATIB Mae
CBOI mepeBarn Ta HEJONIKM $KI MpPUTaAMaHHI
013Hec-mozeni mianpueMctsa. Ilpu BU3HAYEHHI
KaHaJiB 30yTy MPOJIYyKUIi MIAIPUEMCTBA B YMO-
Bax PO3BUTKY LU(PPOBOI E€KOHOMIKH MOTPIOHO
BpaxoByBaTH MOTEHLIHHI KOH(IIKTH 1HTEpECiB
MDK CTeHKXoiaepamMu mpoiecy 30yTy, HEBEAEHI
y Tabnuii 2.

Jaui po3risitHeMo KOH(IIIKT KaHATIB (MiX
BUPOOHUKOM Ta MIOCEPETHUKAMH).
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Tabmumg 1 — Kananm 30yTy mpoayKinii B 3ay1e)KHOCTI Bij Oi3Hec-Monedni mianpuemcta (B2B ta B2C)

Tun xanay 30yTy

XapakTepHucTHKa
KaHaJLy

B2B (6i3Hec—0i3HEC)

B2C (6i3HEec—CcIIOKMBaY)

1. ITpstmmii 30yT
(D2C)

IIpomax 6e3 moce-
PEIHUKIB, MPSIMUAN
KOHTAKT 3 KJTI€H-
TOM

IIpssMi KOHTpaAKTH 3 TiJI-
npueMcTBamMu. BracHi
BIJIIIIN TIPOJIAXY
Toprogi npeacTaBHUKH

Brnacui marazunu Ta moy-
pymMH

Bnachuii inTepHeT-
MarasuH

ITpoaax uepes coumepexi

2. Auctpud’rotopu
Ta JUIepH

ITocepennuku, mo
3aKyIOBYIOTH MPO-
IYKIJEO ONTOM ISt
MIOIAJIBIIIOTO 30y TY

OnroBi nuctpu®’roTopu
MTPOMHCIIOBOI TPOTYKITii-
I"amyseBi nunepcrki Me-
pexi

Jdunepu aBTOMOOINBHHUX,
TEXHIYHUX 1 HEMIPOIOBO-
JTHYUX TOBApPiB

OpeHuaii3MHroBI Mepexi

3. Po3npi6Hi Mepesxi

ToprosenbHi Me-
pexi, siKi 3abe3re-
9yIOTb JIOCTYH JI0
CIOKHMBa4a

CrenianizoBani B2B -
Mepexi (OyaiBenbHi,
MTPOMUCIIOBI)

CynepmapkeTH, Marasu-
HU, TOPTOBEJIbHI IEHTPH

4. Mapkermeiicu

[Tnardpopmu asns
PO3MIIIIeHHS Ta
MIPOJIAKY TOBapiB

B2B-mapkermneiicu
(Alibaba, Made-in-
China, Kompass)- Enek-
TPOHHI TEHJIEpHi Maiiaa-
HYUKHU

Macogi B2C-
MapkeTiueiicu (Amazon,
Rozetka, Etsy)

5. EnextpoHHa KO-
MepIIis
(BracHi caiTm)

InTepuer-nponax
yepe3 KOpIopaTH-
BHUI1 caliT abo e-
commerce Iar-

bopmy

Kopmoparusai B2B-
MOPTaJH 3 KaTaJoTaMH Ta
OIITOBUMH LIIHAMU-
CRM-inTerparis

CranpgapTHi iHTepHET-
mara3unu- [Imardopmu 3
€JIEKTPOHHOT KOMepIIii

6. CorriasibHa KOMe-
pitis (Social
Commerce)

IIponax uepes co-
HiaibHI Mepexi

OOMexeHe 3aCTOCYBaHHS
(mnst OpeHy poOOTOIaB-
1151, TAPTHEPCHKUX MPO-
rpam)

Instagram, Facebook,
TikTok Telegram-kananu
MIPOAAXKIB

7. B2B-tutatdopmu
Ta eNEKTPOHHI 3aKy-

Hudpori cucremun
aBTOMAaTH3aIlii 3a-

EnextponHi TOpry, TeH-
JepHi matGopMu

He BukopucToByeThest a00
MIiHIMaJIBHO

miBJIi KyTIiBeJb (Prozorro, SAP Ariba)
E-karanoru
8. Mecenmxepu Ta ABTOMaTH30BaHi [MinTpumka kiieHTiB, Te- | [Ipomax yepe3 Telegram-

4aT-00TH

nuQpOoBi IHCTPY-
MEHTH 30yTy Ta
i ITPUMKH

XHIYHI KOHCYJIbTAIIIT,

CRM

6otu, WhatsApp Ta iHt0

9. OMHiKaHaIBHI
Mozeni

[HTerparist Kinb-
KOX KaHaIliB 30yTy
B €IMHY CHCTEMY

IHTerparis caiTy, BiIi-
ny mpoaaxy i CRM cuc-
TeEMU

MoOiIBHI 3aCTOCYHKH,
CaiiT Ta Mara3uHu

10. Jlorictu4Ho-
Opi€HTOBaHI MOl

[Ipuckopenns ta
OITUMI3aLs J10c-
TaBKH

OyndinmeHT Ta ckiaa-
CBKO-JIOTiCTHYHI omepa-
TOPH YIS OTITOBUX MPO-
JIaXIB

Kyp’epcbka nocraska,
Fulfillment (kyp’epcbki
CITyk0H, CKJTagy MapKeT-
TUTIEHCIB)

11. ArenTu Ta 6po-
Kepu

[Tocepennuku, 1o
OTPUMYIOTH KOMi-
ciiiHi BUHaropoau

Toprosi arenTs y npo-
MHCJIOBOCTI, arpPOCEKTO-
pi, iIMIIOpTi-€KCHOPTi

CrpaxoBi, TypUCTUYHI,
(hiHaHCOBI areHTH

12. OnnaitH npojaxi
(cTpiM-TiposiaXxi)

[Iponax uepe3 oH-
JIAaRH-TPaHCIIALIT B
peagpHOMY Jaci

IToku 110 piAKO BUKOPH-
CTOBYETBCS

Inpoko 3aCTOCOBYETHCS
st FMCG, fashion,
beauty

JDcepeno: po3pobiaeHo aBTOpOM




Tabmurs 2 — Onuc CTeWKXOoIepiB Ta HAsIBHICTD MMOTSHIIIMHOTO KOHDITIKTY 1HTEpECiB

Crelikxonaep KnrouoBi inTepecu [NoTeHwuiiiHi KOHMIIKTH
[TigmpuemcTBO- Maxkcumizamis npuOyTKy, KoH- | [Ipsmi npomaxi (BnacHuit E-commerce) KoH-
BHPOOHHK TPOJIb HAJ| IIIHOYTBOPEHHSM, KYpYIOTh 3 IPOIaYKaMH depe3 MOCEePEeTHUKIB

3MiLHEHHS OpeHy, MPSIMHI
3B'SI30K 31 CIIOKHBaYeM

(muctpub'toTOpiB, piTeiinepis), o pylHHye
LIHOBY JUCUHUILTIHY

[Tocepennanky /

30epekeHHsT CBOET pOITi B JIaH-

Bupoo6nauk Mosxe mosHicTio mrepeiiti Ha D2C,

Huctpub'toropu LIOTY, FTapaHTOBaHA Mapika, 3a- | iIrHOpyrouH iX. Bumoru o inBectuniil y uu-
XHCT Bij "BUTICHEHHS" BUPOO- ¢poBizaliro Ta iHTErpawito
HukoMm y D2C
Kiunesnii 3py4HICTh, MIBUAKICTH, HAWHU- HesiamosinHicTs iHGopMartii (11ina, HasB-
CIIOXKUBaY ’4a I1iHa, IePCOHATI30BaHUN HICTb, aKIii) Ipu Mepexoi MiX PI3HUMH Ka-
JOCBiJI, SIKICHHH CepBic HasiaMH (OMHIKaHaJIbHUN PO3PUB)
Hudposi mnardo- | 30imbIIeHHsT KOMICIHHOTO J10- Bucoki komicii, )KOpCTKi yMOBH CITiBIIpaIii Ta
pmu X011y, 3aiTy4eHHs Tpadiky, Bo- BUKOPHCTAHHS JaHUX BUPOOHHKA JUIS PO3BH-
(Mapkerruieiicn) JIOJIHHSA JaHUMH MIPO CIIOXKKBA- | TKY BJIACHUX KOHKYPYIOUMX TOPrOBUX MapoOK

41B

LDicepeno: po3poOIIEHO aBTOPOM

Konn BuUpOOHUK BiJIKpHBa€e BIacHUM iH-
tepHer-marazud (D2C), BiH mpomoHye TOBap,
9acTo 3a LIHOI, HU)KYOIO 32 Ty, 10 BCTAHOBIIIOE
aucTpub'toTop ado pireilsiep (AKU MOBUHEH J10-
JIaTH CBOIO MapXKy).

Ile mpu3BOIUTH O IIHOBOTO JEMITIHTY Ta
HEBJIOBOJICHHS TPAIUIIIHUX MMapTHEPIB, SIKI Bij-
YyBalOTh ce0¢ KOHKYpEHTaMHU BJIACHOTO TOCTa-
YabHHKA.

Bupimenns: notpedye po3poOKku mpo3opoi
MOJITUKY I[IHOYTBOPEHHS JIi KOXXHOTO KaHaIy
Ta KOMICHCALIMHUX MEXaHI3MiB.

2. Puzuk BuTicHeHHs 3 puHKY. Llndposi
TEXHOJIOT1l JAar0Th 3MOTY BHUPOOHHKOBI edek-
THBHO KEPYBAaTH JIOTICTUKOI Ta KOMYHIKAIIi€l0
CaMOCTIHO, POONSYM TPAAULIHHHUX TOCEepE-
HUKIB 3aiiBumu. Lle 3arpoxye iCHyBaHHIO JHcC-
TPUO'TOTOPCHKUX MEPEK.

Bupimenss: notpedye nepeTBOPEHHS I10-
CEpeIHMKIB Ha TIOCTAYaJIbHUKIB CEPBICIB 3 J10/1a-
HOIO BapTICTIO (CKJIaayBaHHS, JIOKAJIbHUNA Map-
KETHHT, MICISMPOIaKHE 00CITyTOBYBaHHS).

3. Kondumikr 3a mani (Mik BUpOOHHKOM Ta
MapkeTIuielicoM). MapkeTiuielicu  (Harpukiasi,
Amazon, Rozetka, Prom, Ta iH.) BOIOIifOTH MO-
BHUMHU JAHUMH IPO KIHIIEBOIO CrOXHBaya (110
KYIIy€, KOJIY, 32 SIKOIO 1[1HO0). BoHM He AiaThcs
LUMHU JTaHUMH 3 BUPOOHUKOM, ajie MOXYTh BH-
KOPUCTOBYBATH iX ISl iAeHTH(IKAIT HAWO1IBII
NpuOYTKOBHX TOBAPHHMX KaTETropidl 1 3amycky
BJIACHUX MIPUBATHUX TOPTOBHX MapOK, SIKi MPSIMO
KOHKYPYIOTb 13 IPOIyKIIi€}0 BUPOOHUKA.

BucHOBKH 3 MOCHIKEHHS 1 MIEPCTICKTUBU
MOAJIBIINAX OCIIKeHb. TakuM 9HHOM, Y T )-
POBY €I0XYy ONTUMAJIbHUN KaHal 30yTy 3aBXKAU

€ pe3yJabTaTOM KOMOIHAL{ MPSIMUX 1 HENPSAMHUX,
OHJIaMH- 1 o(aifH-IHCTPYMEHTIB, 110 MIHIMI3Y-
I0Th BUTPATHU Ta MAaKCUMI3yIOTh OXOIUICHHS TPU
30epexeHH] HeOOXI1HOro PiBHS KOHTPOJIIO Hal
KOMYHIKAIl€I0 Ta MIHOYTBOpEHHSIM. BupineHHs
MUTaHH 13 BHOOPOM ONTUMAIbHHUX KaHAJIB 30Yy-
Ty TPOAYKIIIi JO3BOJMTH MiAPHEMCTBAM CQOp-
MyBaTl  KOHKYPEHTOCHPOMOXHY  30yTOBY
MOJIITUKY, MIiHIMi3yBaTH KOH(QUIIKTH MK ydac-
HUKaMH CHCTEMH, MJIBUIIUTH €(QEKTUBHICTh
MIPO/IaXIB Ta JOCATTH CTaOLIBHOTO PO3BHUTKY B
ur(pOBOMY CEpETOBHIIIL.
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